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Financial Statement as of December 31, 1927 


RESOURCES 
Real Estate and Mortgages.... 
Railroad and Miscellaneous Bonds. . 
United States, State and Municipal 


. $1,595,790. 80 
20,316,060. 00 


8,497,430. 00 
1,451,192.60 
4,139,563 .58 
349,198.16 
416,934.77 


Cash in Office and Banks 
Premiums in Course of Collection. . . 
Interest Due and Accrued 

Ledger Balances Secured 





$36,766,169. 91 


PROGRESS 


Premium Income 
(met) 


$5,124,641.72 
13,414,432.94 
22,931,921.22 


INCREASE DURING 1927 OVER 1926 


PREMIUMS 
ASSETS 


VOLUNTARY RESERVE FOR CONTING 
TIONS IN VALUE OF SECURITIES 


F idelity and Surety Bonds---Casualty Insurance of All Classes 


LIABILITIES 


Reserve for Losses 

Special Reserve for Losses Incurred 
but Not Reported 

Reserve for Premiums 

Reserve for Taxes & Sundry Accts 

Reserve for Commissions 

Voluntary Reserve for Contin- 
gencies, Including Fluctua- 
tions in Market 

Value of Securities. $4,892,962.18 

Capital Stock 2,500,000.00 

Surplus 5,000,000.00 12,392,962.18 


$12,481,190. 01 


1,200,000 . 00 
8,941,606. 97 
875,578.74 
874,832.01 





$36,766,169. 91 


Capital, Surplus and 
Voluntary Reserve 


$2,018,525.36 
4,936,097.93 
12,392,962.18 


Assets as of 
December 31 


$6,744,066.37 
18,773,964.68 
36,766,169.91 


1,349,977.99 
4,438,914.75 


ENCIES AND FLUCTUA- 
$2,368,676.71 
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e A direct contract with the Company 


@ 


Unlimited territory 
Participating and Non-Participating Policies 


@ 


A real opportunity to grow with the 
Company 


° 


An equipped office in one of the Reliance 
Branch Office cities, of which there are 
thirty-eight 

The active co-operation of Reliance super- 
visors in the organization of your agency 


The Perfect Protection Policy which as 
sures more interviews, lower lapse ratioand 
from 25% to 40% more life insurance sales 
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Prospect finding service 
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Newspaper Advertising 


The Reliance Life, which gives its under- 
writers the prestige of a strong, progressive 
institution 

Today, write for our booklet, “‘Selling 


in f Perfect Protection’’ which gives other 
in rorce. salient features in the Reliance Program. 
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More than three 
hundred seventy- 
six millions of 
Life Insurance 




















“Sell Perfect Protection 
and you'll sell MORE 
Life Insurance” 


RELIANCE LIFE 











RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING, PITTSBURGH, PA. 


Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter, June 28, 1879, 
at the postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXX, Number V, February 2, 1928; $4.00 per annum. 
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MAINTAINS SUPREMACY 


Metropolitan Life’s 1927 Record 
Greatest Ever 


BUSINESS ANALYZED BY PRESIDENT 
HALEY FISKE 


Executive Stresses Efforts to Provide 
Workingmen’s Insurance at Lowest 
Possible Cost 


By Ernest V. SULLIVAN 


“T am not interested in life insurance as a 
business. I am interested in the Metropolitan 
as a public institution, I am interested in how 
to use its assets, its influence, and its oppor- 
tunities.” In such words Haley Fiske tried last 
week to give to his managers, meeting at the 
home office of the Metropolitan Life Insurance 
Company, some conception of the spirit which 
he put into the leadership of the greatest finan- 
cial institution in the world. Earlier the same 
morning he had said repeatedly, “The object 
of this company is to reduce the cost of insur- 
ance to the workingman.” 

Mr. Fiske took the floor promptly at 9:30 
o'clock and continued to unfold the marvelous 
record made by his company until nearly two 
o'clock in the afternoon, resting only during 
two brief intervals when his son, Third Vice- 
President A. F. C. Fiske, took his place. His 
theme at every stage of the proceedings con- 
cerned his efforts to reduce the net cost of in- 
surance to the workingman and his report was 
chiefly devised to show the accomplishments 
of the Metropolitan along this line. The huge 
dividends paid by the company, the extremely 
low mortality record, the development of 
monthly instead of weekly premium insurance, 
and a constantly decreasing expense ratio, all 
were stressed by President Fiske. 

The Metropolitan Life maintained and in fact 
strengthened its position as the leading financial 
institution of the world, as well as the leading 
life insurance company of the world. With as- 
sets of $2,388,647,636 the Metropolitan stands 
well ahead of the Midlands bank of London, 
which until last year was credited with con- 
trolling the greatest volume of assets of any 
institution in the entire world. The Midlands 
issued a statement last June which showed 
slightly more assets than the statement of the 
Metropolitan as of December 31, 1926. How- 
ever, it has grown faster than the Midlands and 
undoubtedly the assets of that institution are 
now considerably under those of the Metro- 
politan. The Metropolitan now has life insur- 
ance in force amounting to $14,803,785,790, 
which is more than the life insurance in force 
in any other company in the world. The total 


(Concluded on page 8) 


ARRAIGNS FIRE 
COMPANIES 


Virginia Commission Attacks Method 
of Computing Underwritng Profit 


ASSERTS PROFITS WERE MADE 


Colonel Joseph Button Assailed for Rate 
Situation—Protection for Policy= 
holders Demanded 
RicuMmonp, Va., January 30.—More than 30 
per cent dividend could be declared annually by 
stock fire insurance companies doing business 
in Virginia, it was asserted by Dr. J. A. C. 
Chandler, chairman of the Commission to In- 
vestigate Fire, Liability, Casualty and Work- 
men’s Compensation Rates, in an arraignment 
of conditions made before a joint session of 
the General Assembly of Virginia, January 25. 
To support his assertion, Dr. Chandler de- 
clared that in the “bad” year of 1925 the com- 
panies operating in Virginia carried into their 
surplus the sum of $150,000,000 and yet declared 
an average dividend of 17 per cent. The com- 
panies, in spite of this, show an “underwriting” 
loss of 4 per cent, he said. There has been an 
advance since 1925 in rates increasing the rev- 
enues of the insurance companies approximately 

$1,000,000 a year. 

An explanation of the report of the commis- 
sion, which has been working since 1926 on its 
investigation, was given by Dr. Chandler as 
chairman of the commission. Delegate Wilbur 
C. Hall, of Loudoun, in 1926, introduced a bill 
which was responsible for the investigation. O. 
E. Jordan, of Pulaski, and Braden Van De- 
venter, of Norfolk, gave a detailed explanation 
of various features of the report, putting par- 
ticular stress on the recommendations for im- 
proving conditions in Virginia. Walker C. 
Cottrell, of Richmond, secretary of the com- 
mission, spoke briefly. Delegate R. R. Parker, 
of Wise, the remaining member, made no com- 
ment. 

Delegate Parker has introduced bills to put 
into effect recommendations of the commis- 
sion. A public hearing on the matter will be 
held February 6. 

Recommendation has been made by the com- 
mission that the regulation of fire insurance 
companies be put under the control of the State 
Corporation Commission, with that body em- 
powered to fix just and reasonable rates from 
time to time. A separate inspection and rating 
bureau is recommended to be set up under con- 
trol of the State Corporation Commission. It 
is recommended also that the State be organized 
as a unit for rate-making purposes. 

Virginia needs a statute to protect the public 
from excessive and unreasonable profits, Mr. 


(Concluded on page 19) 
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COMPENSATION RATES 


New York Superintendent’s Recent 
Ruling 


PROPOSED PROFIT MARGIN VETOED 


Findings Favor Unit System of Reporting 
Statistics 


James A. Beha, Superintendent of Insurance 
for New York, has sent a formal letter to Leon 
S. Senior, manager of the Compensation In- 
spection Rating Bureau, in which he sets forth 
his findings on the difficulties regarding work- 
men’s compensation rates with particular refer- 
ence to the contention of stock company mem- 
bers of the Bureau that premiums were inade- 
quate for small risks. Mr. Beha’s letter says: 


The majority and dissenting reports of the 
conference committee have been received and 
studied with care, and I have reached the fol- 
lowing conclusions on the matters presented. 
The subjects of discussion have been divided 
by the conference into six parts, as follows: 

I. A rate level based on the three most re- 
cent years of experience and the determination 
of relativity on the five most recent years of 
experience. 

II. Recognition of differences in loss ratios 
dependent on size of risk and the establishment 
of suitable differentials for selected groups. 

III. Recognition of an invariable element in 
the loading for service and expense and the 
adoption of a constant policy fee with proper 
reduction in the percentage loading for service 
and expense. 

IV. A minimum premium formula corre- 
sponding to the average annual wages of a 
single workman. 

_ V. A factor in the rates to provide a margin 
for safety or profit. 

VI. Recognition of tendencies and trends in 
individual experience, allowing greater weight 
to more recent experience. 

Mr. Beha’s rulings on these items are as 
follows: 


1. As is stated in the report, Item I requires 
no extensive discussion, and the conclusions 
reached by the conference committee with refer- 
ence to this item are approved. 

2. It is inherently objectionable to segregate 
for rating purposes risks according to size, but 
I cannot close my eyes to the exhibit presented 
with your report, indisputably indicating that 
the loss ratio on the smaller risks as a group 
is very much higher than the loss ratio on the 
larger risks as a group. I am not at all satis- 
fied that the smaller risks present more serious 
hazards than the larger risks in the correspond- 
ing industries, but I do realize that the com- 
panies unquestionably are unable to collect from 
a vast number of small risks the premiums 
which should be payable upon the proper ascer- 
tainment of the payrolls involved, not neces- 
sarily because of fraud, but more probably be- 
cause of the fact that payroll records are poorly 
and inadequately maintained or not at all. Some 
artificial means are accordingly necessary to 
guard against this situation, and in the absence 
of any other remedy I am prepared to accept 
and approve of the recommendation unanimously 


(Concluded on page 29) 
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gras known aggressiveness of the Metropoli- 
tan Life Insurance Company in the devel- 
opment of its group insurance department made 
for little surprise when an English correspond- 
ent of the New York Evening Post accused 
one of its officials with being overzealous in 
establishing a group office for the company in 
England. Naturally these charges remain un- 
answered, since the character of the article in- 
dicated that the writer was highly biased and 
undoubtedly not expressing the opinion of the 
English business world as a whole. But the 
mere publication of it gives added interest to 
some of the remarks made by President Haley 
Fiske in the meeting of the managers of the 
company last week. Mr. Fiske pointed out 
that the establishment of the office last summer 
had resulted in a very considerable business 
in England and had furthermore brought about 
the establishment of group departments in one 
or more of the English companies. The Eng- 
lish companies, according to Mr. Fiske, have 
hitherto held to the belief that group insurance, 
while successful in the United States, would not 
be adaptable to English conditions. Mr. Fiske 
said that the accomplishment of the Metropoli- 
tan had disproved this theory. 


* * * 


N entrant into the field of house organs of 

life insurance companies is the Interna- 
tional Broadcaster, Volume 1, Number 1 being 
dated January, 1928. It is published by the 
International Life Insurance Company, of St. 
Louis, and has for its editorial staff, Roy C. 
Toombs, editor, and W. G. Darst, managing 
editor. Mr. Toombs is president of the com- 
pany and Mr. Darst is secretary. The sus- 
picion arises that S. X. Hurst, director of the 
company’s department of public relations, is a 
silent partner in the enterprise. Before the first 
publication a contest was held to name the 
paper and more than 100 names were presented. 
Some very curious syllable combinations were 
among the list. The most interesting article 
in the new paper is entitled “How 1,607,158 
Men Saved More Money Last Year Than They 
Ever Saved Before.” 

* * * 


* peal of $10,000 to the Indiana Lincoln 
Union from the Lincoln National Life In- 
surance Company of Fort Wayne, Ind., has been 
announced. Arthur F. Hall, president of the 
insurance company, turned over a check for the 
sum with the statement: “It is with a profound 
belief that the establishment of the proposed 
beautiful shrine at Lincoln City honoring the 
mother of the great president at her grave and 
commemorating the fourteen important years of 
Lincoln’s life that he spent there, will instill in 
the citizens of this State a new sense of appre- 
ciation of Lincoln’s principles of political in- 
tegrity and personal honesty, that we are pleased 
to contribute $10,000.” 





HEN the Citizens’ Committee Against 
Fraudulent Claims met in the Town 
Hall. Club in New York city last Friday night 
the members came in.for a larger share of in- 
formation about unethical lawyers and allied 
problems than the most sanguine of them had 
expected. Hon. Charles H. Tuttle, United 
States Attorney for the Southern District of 
New York, discussed the legal fraternity from 
a professional and a business standpoint and, 
with regard to the latter angle, decried the fact 
that, in a territory of 11 counties and over 
6,000,000 population, competition among lawyers 
has brought about the evil of the contingent fee 
which too often is only contingent on the greed 
of an individual. 
* * * 
LSO among the speakers that evening was 
Hon. Richard C. Patterson, Jr., New York’s 
commissioner of correction, who, recently, has 
authorized a series of experiments with drug 
addicts to determine the best methods of curing 
the disease and the criminal tendencies it pro- 
duced and fostered. Commissioner Patterson 
said that an average of 40 drug addicts per day 
is being treated at Welfare Island, but that 
“as far as I know there is no cure for drug ad- 
diction.” Treatment by injection is now being 
tried under the direction of a committee of 9 
physicians, who have a fund of $26,000 at their 
disposal and tangible results are expected. 
* * & 


NWORKABLE legislation as the root of 

legal evils was the theme of Dr. John M. 
Gibbons, general attorney of the New York, 
New Haven & Hartford Railroad, who is a 
leader in his profession and is chairman of the 
executive committee of the Citizens’ Committee. 
Respect for laws that will not function cannot 
be secured, he contended, and their honest ad- 
ministration is practically impossible. The con- 
tingent fee should be regulated, he believes, and 
the Citizens’ Committee should be utilized to 
sift complaints and prepare them for submis- 
sion to the proper authorities so that unethical 
lawyers will promptly be punished. 

*x* * * 


HE law schools of Greater New York were 

held to be largely responsible for the 
present evils afflicting the Bar of that State by 
Prof. I. Maurice Wormser, editor of the New 
York Law Journal. “The real trouble goes to 
the law schools turning out men by the thous- 
ands to be lawyers in the largest city of the 
world,” declared Prof. Wormser. He said that 
one school has 3,000 pupils, another 3,500 and 
soon. The fact that there are about 20,000 law 
students in Greater New York lets a flood of 
undesirables loose upon the public each year. 
Up-State lawyers do not realize the situation 
and until they and the legislators do, nothing 
can be gained in the way of remedial action in 
the Legislature. 





eed 


T’S a great age we're living in, what with 
the radio, the aeroplane and other products 
of modern inventive genius. Consider, for 
example, the progress we have made in fire. 
fighting. Years ago a fire was a local event: 
to-day, it is not unusual for the best fire-fight. 
ing brains in the country to hold a telegraphic 
conference on the best method of extinguishing 
a fire in, let us say, Tuskegee, Ala. For there 
really was a fire in Tuskegee, Ala., according 
to The Hartford Agent, which raged so furiously 
that the mayor called upon State Fire Marshal 
D. M. Slaughter for help. The marshal, in 
turn, wired to the National Board of Fire Un- 
derwriters at New York for advice, and that 
body immediately got in touch with Chief John 
Kenlon of the New York Fire Department. The 
net result of the heavy cogitation on the part 
of these master minds was contained in the 
following telegram from General Manager 
Mallalieu to the mayor of the stricken city: 
“Only thing plenty of water. Without that 
guard surrounding property.” 
* * * 


N endorsing the Hartford Courant, William 

Brosmith, vice-president and general coun- 
sel of the Travelers Insurance Company, is 
quoted in the Sunday issue of that journal as 
saying: “As a Democrat I read the Courant 
for the news plus the editorial views concerning 
Connecticut’s business and financial interests, ii- 
surance leadership and politics, international, 
State and local. Sometimes now, because of the 
broad, forceful and fair treatment of all these 
matters and of men in the political forefront | 
wonder if the Courant is altogether regular in 
its Republicanism or whether I am strictly regu- 
lar in my Democracy.” 


It seems to me that Mr. Brosmith’s remarks 
are well taken. The Courant, a grand old 
sheet, has always maintained a high standard 
of excellence in its presentation of the news. It 
is, in every sense, a complete newspaper and its 
columns have always been hospitable to insur- 
ance affairs and happenings. For a time, how- 
ever, it was so violently partisan in its editorial 
policy that it was actually offensive to readers 
who were not in harmony with its political 
views and a trifle embarrassing, sometimes, to 
those who were. Of late, the Courant’s attitude 
in this respect is noticeably more liberal. 


* * * 


ILLIAM STEDLER, advertising repre- 

sentative in New York of the Insurance 
Field, is going around these days with a very 
light heart. His nine-year-old-son William 
Alwin Stedler was operated on at the New 
Jersey Orthopedic Hospital on Tuesday of this 
week and the result was entirely successful. 
When less than a year old the child was a blue 
ribbon winner at one of the baby shows in New 
York. He has been the pride of his father’s 
heart. 
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INVESTIGATION OF FUNERAL 
EXPENSES 

OR nearly two years the Advisory 
Committee on Burial Survey, of 
which Lawson Purdy, secretary and gen- 
eral director of the Charity Organization 
Society, of New York, is chairman, has 
been investigating the subject of burial 
customs and costs. There has long been 
a feeling that burial costs are excessive, 
especially among those who are least able 
to bear such expenses, and this study of 
the subject was undertaken to investigate 
the problem, and, if possible, to arrive at 
practical means of controlling 
abuses. The Metropolitan Life Insurance 
Company has endeavored to protect its 
industrial policyholders from extrava- 
gance and exploitation in funeral arrange- 
ments, and the company appropriated 
$25,000 to finance the investigation above 
referred to. In order that the Survey 
might go into the subject from all angles, 
the Committee was made up to include 
clergymen, physicians, lawyers, social 
journalists, and funeral di- 
Statistical studies were made of 
15,100 funeral bills derived from differ- 
ent sources. These were analyzed and, in 
general, it was found that burial expendi- 
tures in the United States are relatively, 
if not actually, higher among low-income 
and dependent groups than among the 
well-to-do. Also, the funeral expendi- 
tures are higher in large cities than 
in small towns and villages, and are 
higher in the Northern and Eastern 


some 


workers, 


rectors, 


sections of the country. The cases 
investigated in New York and Brook- 
lyn showed that where the average 
value of the estate was under $1000, the 
average burial expense absorbed over 52 
per cent of the average estate in New 
York and 62 per cent of the average es- 
tate in Brooklyn. Of course, where the 
estates were larger the percentage ab- 
sorbed by burial expense naturally de- 
creased, though in estates of $1,000 to 
$5,000 the burial expenses absorbed from 
5 per cent to over 18 per cent in Brooklyn 
and New York. Excessive funeral ex- 
penditures in this country are due largely 
to the desire of the family of the deceased 
for an elaborate funeral, either as a token 
of respect and affection or to satisfy 
the demands made by the conventions or 
social or religious traditions of the group, 
or “to impress the neighbors.’’ Another 
cause of high burial expense is the disor- 
ganization and waste in the funeral in- 
dustry, many in that business being 
obliged to make a living from a very 
small volume of business. It was found 
that, generally speaking, operating costs 
and prices charged the public are lower 
in the complete establishment doing a con- 
siderable amount of business than in those 
having a small volume. 





PENNSYLVANIA—THERE SHE 
STANDS! 

HE business of an insurance agent 

seems to grow daily more compli- 
cated. Slowly, but surely, the streamers 
of supervisional red tape that are already 
flying from the flagpoles of insurance 
company home-offices are being wrapped 
around the representatives of those com- 
panies. State departments, often acting 
with the best of intentions, hamper and 
hinder the broad development of the 
agency field and equally interfere with 
the growth of the younger companies sup- 
plying indemnity protection from a sound 
financial storehouse. No one, certainly not 
this paper, would voice even the mildest 
protest at any move aimed directly at the 
elimination of fly-by-nights in the ibusi- 
ness which THE Spectator served for 
upwards of sixty-one years. The exact 
point at which a line should be drawn, 
however, can sometimes be clearly dis- 
cerned. 


In September of 1927, Insurance Com- 


5 


missioner Matthew H. Taggart of Penn- 
sylvania issued a series of rulings regard- 
ing the qualification of agents in the Key- 
stone State and specifying the conditions 
under which examinations for licensed 
representatives should -be held. So far, 
so good. The difficulty in Pennsylvania 
appears to lie in the fact that, from one 
aspect at least, those regulations were not 
quite consistent. 

A communication from the Pennsyl- 
vania Insurance. Department, printed in 
these pages last week, contains the fol- 
lowing paragraph: 

An agent for a casualty and surety com- 
pany, who desires to drop this connection and 
become an agent for another casualty and 
surety company, must file the long-term ques- 
tionnaire and pass an examination before he 
can take on an additional company. If, however, 
he has already filed the long-term form ques- 
tionnaire and passed an examination since Sep- 
tember 1, 1927, he can then take on an addi- 
tional company by filing the short-term ques- 
tionnaire, which does not require an examina- 
tion. 

In other words, if an agent in Penn- 
sylvania has been representing one casu- 
alty and surety company for several years, 
and has annually qualified to do this, he 
must none the less take an examination if 
he desires to represent another company 
or an additional company. That is, of 
course, if he has not fulfilled the qualify- 
ing regulations since September 1, 1927. 

Surely that is just a bit inconsistent. 
If the man was qualified to act as repre- 
sentative for one company, is it illogical 
to suppose that he is equally qualified to 
represent another? If he was licensed 
early in 1927, need he be subjected to an- 
other examination merely because he 
wishes to change companies or add to 
his office facilities ? 

Looked at from this angle, it is entirely 
possible to understand why some of the 
younger casualty and surety companies 
feel that the Pennsylvania agency regu- 
lations tend to work a hardship upon 
them. It is even charged that the trend 
is toward a monopoly of the business, 
under these conditions, by the old, firmly 
established carriers. If the facts are as 
they seem, a change is due. Arbitration 
and compromise are the order of the day 
and there is sufficient intelligence among 
the casualty and surety companies, the 
agents themselves and the Pennsylvania 
Insurance Department to bring about an 
amicable settlement of the difficulty. 
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DISCUSSES FINANCIAL 
SITUATION 


Frederick H. Ecker Finds Money 
Plenty—Interest Rates Low 








NO EVIL IN INSTALMENT BUYING 





Metropolitan Vice-President Analyzes In- 
vestments of Company 

Frederick H. Ecker, vice-president of the 
Metropolitan Life Insurance Company, in his 
annual review of business conditions before the 
yearly meeting of the managers of the company 
said that conservative business leaders see a 
continuation of the prosperity of the country, 
unless untoward and unforeseen circumstances 
arise; that the interest rate on bonds shows a 
return to pre-war conditions in this part of 
the financial world, and that income taxes are 
with us to stay during this generation and for 
many years to come, although wise modifica- 
tions are being made to reduce them. 

Mr. Ecker, whose duty it is to invest the 
company’s income of approximately $12,500,000 
a week, pointed out that last year there was 
an average return on this investment of 5.732 
per cent on $910,870,954 on mortgage loans on 
city properties and of 4.98 per cent on the $959,- 
186,000 bonds of steam railroads, governments 
and municipalities, traction, light and power cor- 
porations, telephone and telegraph corporations 
and other miscellaneous corporations held by 
the Metropolitan. This compared with a return 
of 4.76 per cent on investments made in 1912 
and 4.49 per cent on all of this class of securi- 
ties at the end of 1909. 

“The investment and financial situation of 
the past year was one of an abundance of 
money,” said Mr. Ecker, “and the lowest inter- 
est rates that have obtained in the last three 
years. This has resulted in a very active bond 
market and the largest distribution of securi- 
ties of both home and foreign issue on record. 
The dealings on the stock exchange have been 
increasing in volume, and on an almost con- 
stantly rising price level, attaining the highest 
price for stocks and bonds since prior to the 
war. Lacking any disturbing occurrence, the 
indications are that these conditions may be 
expected to continue, that bonds will sell at 
even lower interest returns, and stocks main- 
tain their present high level.” Continuing, he 
sald: 

Instalment buying which has been much dis- 
cussed and viewed with some apprehension has 
been without doubt a very important contribut- 
ing factor in the great increase in consumption 
ol commodities which has made possible the in- 
crease in production. It has contributed to the 
unprecedented prosperity which this country 
has enjoyed, under which has developed the 
mass production and distribution on the basis 
ot small profits. No harm will come from 
this development, it seems to me, which has 
not been very greatly exceeded by the benefits. 


I know that some of you feel that instalment 
buying is responsible for lapsation. This seems 
to me more of an excuse than a reason. Keep- 
ing up with the Joneses may to some extent re- 
sult in lapsing policies, but, admitting that to 
some extent that is true, having diagnosed the 
trouble, we should be ingenious enough to pro- 
vide the remedy. If instalment buying has stim- 
ulated business and aided in bringing about 
steady employment at high wages, the good 
outweighs the evil, and we should insure the 
prosperous. 

Cautious men say of the indications for 1928 
that there are many favorable factors and none 
definitely disturbing. 

The outlook is distinctly favorable for a good 
year and, in the words of Secretary Mellon, “the 
United States enters 1928 in a healthy business 
condition.” 


METROPOLITAN LIFE BANQUET 
David F. Houston Is Principal Speaker at 
Event 
The annual banquet given by the Metropoli- 
tan Life Insurance Company to its managers 
was held last Saturday evening in the main bail- 
room of the Hotel Astor. The affair is the 
concluding event of a two-day session of the 
managers which is held at the company’s home 

office. 

Haley Fiske, president of the company, acted 
as toastmaster. He reviewed, for the benefit 
of the guests, the accomplishments of the past 
year. His talk, as well as those of the other 
speakers was sent out over the radio. 

The chief speaker of the evening was David 
Franklin Houston, president of the Mutual 
Life Insurance Company of New York. Mr. 
Houston’s talk was developed along lines cal- 
culated to indicate the wonderful economic devel- 
opments in the United States, as compared witn 
progress in European countries. ‘In dwelling 
on the resources and development of the United 
States, the activity and enterprise of the Amer- 
ican people, their ideals as well as materialistic 
accomplishments, Mr. Houston delivered a re- 
markable and interesting speech which drew 
forth liberal and continued applause from the 
audience. The figures representing all branches 
of the business and resources of the United 
States were so readily available to Mr. Houston 
as to show that he carried in his head to a re- 
markable degree summaries of the results of 
the United States census. Commenting on the 
fact that the American life insurance companies 
carry 83 per cent of the life insurance risks 
of the world, he quoted further statistics prov- 
ing that he brings to the Mutual Life not only 
an important personality as president but that 
he also possesses valuable statistical and actu- 
arial knowledge which will unquestionably well 
serve the company. 

James A. Beha, Superintendent of Insurance 
of New York, and the Reverend Paul B. Bull 
were also speakers. 
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DEATH OF THOMAS W. 
BLACKBURN 





American Life Convention Loses Ad- 
visor of 20 Years’ Standing 





WIDELY KNOWN IN LIFE INSURANCE 
CIRCLES 





Helped Establish Convention in 1906 and 
Was Secretary-Counsel for Many 
Years 

Thomas W. Blackburn, probably the most 
widely known personage in the life insurance 
world, who for twenty years was secretary- 
counsel of the American Life Convention, died 
at his home in Omaha, Nebraska, early Satur- 
day morning. Mr. Blackburn had spent all of 
Friday in his law office in Omaha, and was ap- 
parently in good health and spirits. He had 
retired from the secretaryship of the convention 
in 1926 in order to enjoy a period of compara- 
tive leisure and to indulge further in travel, of 
which he was very fond. Mr. Blackburn was 
probably personally known to more life insur- 
ance men than any other person in the business ; 
his acquaintance was remarkably extensive. His 
fine and lovable personality and the genial qual- 
ity of his character made him a welcome guest 
wherever he went. 


The funeral services were held in Omaha 
Monday afternoon, and were attended by many 
prominent life insurance executives. The As- 
sociation of Life Insurance Presidents was rep- 
resented by a committee consisting of Gerard 
S. Nollen, chairman, president of the Bankers 
Life Company, Des Moines; Henry Abels, vice- 
president, Franklin Life Insurance Company, 
Springfield, Illinois, and Howard S. Wilson, 
president, Bankers Life Insurance Company, 
Lincoln, Nebraska. Charles G. Taylor, Jr., as- 
sistant manager and actuary of the Association. 
represented its official staff. 

Mr. Blackburn was born in Georgeville, Pa., 
March 5, 1855. He was educated in the Ne- 
braska Normal School and the National Law 
School of Washington, D. C. He entered upon 
the practice of law in Omaha and continued his 
residence there during the remainder of his 
lifetime. He was a member of the board of 
education of that city from 1886-87 and was 
chief of education in the Indian office at Wash- 
ington from 1889-1890. From 1896 to 1902 he 
was chairman of the Republican Congressional 
Committee from the Omaha district. From 
1897 to 1910 he was counsel for the Bankers 
Reserve Life, of Omaha, and in that capacity 
helped to organize the American Life Conven- 
tion, of which, in 1906, he became the first 
secretary-counsel. Mr. Blackburn from 
the very first an ardent supporter of the prin- 


(Concluded on page 13) 
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Life Insurance T H E S P E C T A T O R inna, 
Edward D. Duffield and Haley Fiske Con- BESS 


gratulate Each Other on 1927 Records 


At the annual meeting last week of the 
managers of the Metropolitan Life Insurance 
Company, President Haley Fiske read the fol- 
lowing congratulatory letter from President 
Edward D. Duffield, of the Prudential Insur- 
ance Company of America: 

Dear Mr. Fiske: 

Again I have to extend to you our heartiest 
congratulations upon another wonderful year 
of Metropolitan success and accomplishment 
as evidenced by the statement which you were 
good enough to forward to me. 

Again I find difficulty in selecting superla- 
tives to adequately indicate the success which 
you have attained, but that is a yearly occur- 
rence and one that by this time I should be 
used to, for year by year the Metropolitan ex- 
ceeds the height it has theretofore attained. 

I can and do however extend to you the 
heartiest congratulations of the Prudential for 
what has been done by the Metropolitan dur- 
ing the past year in widening and broadening 
its service to the people of the United States 
and Canada, and assure you that it is the earnest 
desire of the Prudential and those who are 
directing its affairs that we should continue to 
co-operate in the great work in which these 
two companies are jointly engaged. 

With kindest regards, heartiest congratula- 
tions and best wishes for a most successful con- 


vention, believe me to be, 
Sincerely yours, 
Epwarp D. DurFiELp, President. 
Newark, N. J., January 25, 1928. 
In return Mr. Fiske wrote the following 
felicitous communication to Mr. Duffeld: 


My Dear Mr. Duffield: 

I have your letter of yesterday enclosing your 
analytical statement and I hasten to congratu- 
late you over ‘a magnificent record. It is very 
good of you to congratulate us, because I find 
that you beat us badly in industrial increase. 

Reading your letter to our convention assem- 
bled, they authorized me to extend the heartiest 
congratulations of the field force of the Metro- 
politan on the record of the Prudential. We 
realize we are in the same business, serving 
the same public, making capitalists of working 
men and women, educating in thrift, benefiting 
in health and welfare—the Prudential and 
Metropolitan walking along, year by year, side 
by side, may feel that we are the greatest in- 
fluence working for the good of the American 
people on lines of political and domestic 
economy. 

With kindest regards to you and your staff, 
I am, 

Very sincerely yours, 
Harty Fiske, President. 

New York, N. Y., January 26, 1928. 





Maintains Supremacy 

(Concluded from page 3) 
paid-for life insurance issued, revived and in- 
creased, less group withdrawals, in 1927 was 
$2,834,975,738. This was divided as follows: 
Ordinary, $1,246,262,888 ; industrial, $1,223,984,- 
909; group, $364,727,941. The insurance in 
force in the different departments is as fol- 
lows: Ordinary, $7,157,922,228; industrial, $5,- 
877,465,375; group, $1,768,398,187. In addition 
to the sums given the company has accident and 
health insurance in force, principal sum bene- 
fit, $765,333,400. Figured on a basis of weekly 
indemnity this amounts to $7,918,812. 

President Fiske pointed out that on the basis 
of the recent estimates of the Association of 
Life Insurance Presidents, the Metropolitan 
placed about 17 per cent of all the life insurance 
written and has in force about the same per- 
centage of all the life insurance in force. He 
estimated that the company has insurance in 
force on about 30 per cent of the wage-earners’ 
families of the country. As evidence of the 
fact that the company is more than keeping 
abreast of the increase in population Mr. Fiske 
said that the increase in population in cities and 
towns where it is represented was about 2 per 
cent during 1927, while the increase in the num- 
ber of policies written by the company was 2.5 
per cent. 

The company’s income for 1927 amounted to 
$651,068,588, a gain over the previous year of 
$55,472,083. The increase in assets was $280,- 
643,251. At the close of 1927 it had 40,166,107 
life insurance policies in force, which was more 
than in any other company in the world and 
more than in all other companies in Amer- 
ica, except one. The number of lives insured 
was put at 1,154,888. The company paid 542,- 
128 claims during the year, thus averaging one 
claim paid for every 16 seconds of each busi- 


ness day of eight hours. It is interesting to 
note, in this particular, that over 11,000 claims 
were paid on policies in force less than three 
months and that more than 10 per cent of the 
claims were on policies less than one year in 
force. 

The total dividends, plus bonuses and con- 
cessions on industrial policies and the declara- 
tions for 1928, which have been authorized 
since 1897 amount to $375,608,627. The total 
declarations for 1928 amount to $68,286,638. Of 
this sum $33,424,568 will go to industrial pol- 
icyholders, $34,049,570 to ordinary policyholders, 
and $812,500 to group policyholders. The 
declarations for 1928 are the largest ever made 
by the company. 

The mortality record of the company was 
the lowest ever experienced, it having been at 
the rate of 8.40 deaths per 1000 lives insured. 
This rate was 5 per cent under that of 1926 
and 33 per cent under that of 1911. Mr. Fiske 
pointed out that the decline was much more 
rapid in the Metropolitan than in the United 
States registration area and that the life 
expectancy of persons insured in the Metro- 
politan was increased 8.39 years, while in the 
registration area the increase was 4.7 years. 

Last year Mr. Fiske ruled that industrial 
policies, on a weekly premium basis would be 
accepted only in sums under $500 and that 
larger policies would be placed on a monthly 
premium basis, the rates for which were made 
as low as many companies receive on a quar- 
terly basis. A tremendous volume of insur- 
ance was written by the company during the 
year on this monthly payment plan, which 
seemed to gratify Mr. Fiske highly as indica- 
tive of the fact that the company is supplying 
workingmen with insurance at a rate nearly 
comparable with that charged ordinary policy- 
holders. In commenting upon the reception of 
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NYLIC INCENTIVES and AIDS TO SUCCESS 








New York Life Agents 
Paid for 927 Million 
Dollars 


of NEW BUSINESS DURING 
THE YEAR 1927 


This is the largest total secured 
by Nylic Agents in any year in 
the Company’s history, exceed- 
ing their record for 1926 by 


$27,000,000 


The Company’s total insurance 
in force on December 31, 1927, 
was over Six and a Quarter Bil- 
lions, viz., | 


$6,285,800,000 


Qin their service to the public, 
Nylic Agents continue to pros- 
per and to forge ahead to greater 
achievements. 


“Is it any wonder that, measured by 
usual standards, Nylic agents are 
industrious, persistent, satisfied 
and happy?” 








New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 


NEW YORK LIFE INSURANCE 
COMPANY 


346 Broadway, New York 
Darwin P. Kingsley, President 
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the monthly payment policy he said, “The time 
is past when industrial insurance can be called 
burial insurance. The last thing we want to do 
is to pay undertakers’ bills. What we do want 
to do is to benefit women and children.” 

The expense ratio enjoyed by the Metro- 
politan during 1926 was the lowest ever. For 
the industrial business it was 28.5 per cent ex- 
cluding welfare expenditures and 31.32 per cent 
including welfare. For ordinary it was 18.61, 
excluding welfare and 19.5 including welfare. 
These figures represent a substantial decrease 
and are all the more remarkable in the face of 
the fact that the emoluments of the field force 
become yearly somewhat larger. The average 
weekly salary of managers is $194, of assist- 
ant managers $77, and of agents over $55. 

To the ‘demon statisticians” who may read 
this article it will be interesting to know some- 
thing of the business of the company on a 
daily average basis. The company each day 
in 1927 paid 1789 claims, issued and revived 18,- 
271 policies for $9,356,356, added to reserve or 
paid to policyholders $1,526,226, and increased 
its assets $926,215. The company has a total 
of 42,800 employees in the three home offices. 


METROPOLITAN GROUP 
APPOINTMENTS 
James M. Campbell Made Manager of 
Division 

Haley Fiske, president of the Metropolitan 
Life Insurance Company, has announced several 
promotions in the group department of the 
company : 

James M. Campbell, formerly assistant man- 
ager of the group division, and who previously 
served in both the agency and group divisions in 
various responsible field and home office capac- 
ities, has been appointed manager of the group 
division. 

Fred Ulmer, formerly assistant to Second 
Vice-President Kavanagh, and previously as- 
sociated with the agency division of the former 
Great Northern territory, has been appointed 
assistant manager of the group division. 

Frank R. Whelan has been appointed asso- 
ciate sales manager of the group division in 
charge of life, health and accident insurance. 

Harold P. Mills has been appointed associate 
sales manager of the group division in charge 
of annuities and insured thrift. 


Colonial Life Makes Fine Showing 

Excellent gains were made in 1927 by the 
Colonial Life Insurance Company of America, 
Jersey City, which closed the year with $12,- 
758,249 of assets; a surplus to policyholders of 
$1,701,225, and insurance in force amounting to 
$100,077,915. The new business paid for in 
1927 was $35,240,233—the greatest year’s rec- 
ord in the company’s history, and the increase 
in insurance outstanding was $8,320,049. Other 
gains were: In assets, $1,371,407; in policy 
reserves, $1,237,269; in net surplus, $82,213, 
and in total income, $454,036, the total income 
having been $4,921,157. The company now has 
524,337 policies in force. President E. J. Hep- 
Penheimer and the other officers of the Colonial 
Life merit congratulation upon the excellent 
Progress made by the company. 


PHOENIX MUTUAL MEETING 
Company’s Managers in Session at Pas 
Christian 


Officials of the Phoenix Mutual Life Insur- 
ance Company met this week for the Managers’ 
Gulf Coast Conference which was held from 
January 30 to February 2 at the Pine Hills 
Club, Pas Christian, Miss. 

President Archibald A. Welch formally opened 
the conference with an address of welcome to 
the managers and a statement of the purpose 
of the convention. Following President Welch’s 
address, the plans and general set-up of the 
conference were outlined by Vice-President 
Winslow Russell. 


A unique feature of the conference will be 


an open forum in which the agency managers 
from all parts of the country will be given op- 
portunity to voice their particular problems by 
means of written questions which will be an- 
swered directly from the floor. 


The year 1926 brought the company a record 
amount of annuities, and President Welch, a 
former president of the Actuarial Society and 
an authority on the subject of annuities, dis- 
cussed the growing importance of this method 
of providing life incomes, as indicated by the 
fact that 1927 brought a 50 per cent increase 
in this type of business over the record of the 
year previous. 

Vice-President Winslow Russell discussed 
the company’s campaign of national advertising. 














THE MIDLAND MUTUAL LIFE INSURANCE CO. 


COLUMBUS, OHIO 





“Its Performances Exceed Its Promises” 





Admitted Assets 


An Increase of 12.59% 


Insurance in Force 
An Increase of 10.98% 


An Increase of 57.6% 


Dividends to Policyholders 
An Increase of 19.13% 





HAS: 


Paid to. policyholders 
and beneficiaries 
$6,819,877.44. 


Never contested or com- 
promised a death claim. 


Furnished low net cost in- 
surance to policyholders. 


Furnished free periodic 
medical examinations to 
policyholders. 

Established a reputation 
for integrity and fair deal- 
ing. 

Recognized the conduct of 
its business as the per- 
formance of a trust. 


Set aside as policy reserves 
$12,522,989.12. 























SUMMARY OF FINANCIAL CONDITION AS OF 
DECEMBER 31, 1927 


Total Payments to Policyholders 








$14,678,395.38 
$93,721,490.00 
$1,393,861.14 


$476,293.91 





WANTS: 


Agents who are personal 
producers with organiza- 
tion ability to investigate 
our Ideal General Agency 
Contract which furnishes 
financial assistance while 
building a business owned 
and operated by the gen- 
eral agent. Territory 
open in California, [Illi- 
nois, Indiana, Michigan, 
Pennsylvania, New Jersey, 
Virginia and West Virgi- 
nia. 
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Woman Made Officer of Equitable of Iowa 

Des Mornes, Iowa, January 30.—At the an- 
nual meeting of the Equitable Life Insurance 
Company, Des Moines, Iowa, Jay N. Darling 
and Carl Weeks were elected to the board of 
trustees. 

Phineas Henry was appointed general coun- 
sel and Clyde Kirk and Arthur McGill were ap- 
pointed counsel. No other changes in the com- 
pany’s officials were made. 

President Henry S. Nollen, in his report to 
the trustees, said that the company in 1927 put 
$91,382,403 of newly paid-for insurance on the 
books, a gain of more than 9 per cent over 
1926 business. The company, he said, paid $3,- 
093,713 in dividends last year. Paid death 
claims totaled $1,887,586. 

The actual to expected mortality in 1927 was 
34 per cent. The actual to expected mortality 
over the past ten years was 40.3 per cent. The 
percentage of dividends to death claims in 1927 
was 153.9 per cent. 

The company, which is in its sixty-first year, 
had insurance in force totaling $528,091,611, 
December 31. Assets the same date totaled $86,- 
305,366. Of the 1927 business, 36.97 per cent 
was written on old policyholders. 

Ada Popple, formerly assistant cashier of 
the Equitable Life, was elected assistant treas- 
urer of the company. 

This is the first time that a woman has been 
named to such a position in any life insurance 
company, officials of the Equitable Life declare. 

Miss Popple joined the company June 22, 
1914, starting to work in the cashier’s office. 
She soon was appointed an assistant cashier, 
and for some time has been in charge of all 
the company’s bonds. 


Penn Mutual’s Statement 

The Penn Mutual Life Insurance Company, 
of Philadelphia, through President William A. 
Law, has issued its eightieth annual statement, 
the company having been founded in 1847. New 
business was a little larger than in 1926, and 
outstanding insurance is now $1,690,584,711. In 
all the items of the statement are the natural 
increases of a growing and healthy institution. 
The assets have reached the large total of $367,- 
994,584. Surplus reserves are $28,712,104. Of 
the assets $178,127,406 is in mortgages, and 
$106,705,693 in bonds. Death claims in 1927 
were $15,542,971. Surrender values $8,108,842, 
and dividends to policyholders $13,042,616. For 
dividends in 1928 $14,200,000 has been set aside, 
and the company now has $14,149,142 of divi- 
dends accumulating at interest subject to the 
order of the owners of policies. The premium 
income was $57,908,227, a gain of $5,615,885 
over 1926, while the gain in total income was 
$8,012,181. 


Life Insurance Building for Seattle 

SEATTLE, Wasu., January 20.—Announce- 
ment is made here of a proposed life insurance 
tower, to be thirty-seven stories high, and to in- 
clude stores and garage space in addition to its 
offices. The structure, which will cost $1,900,- 
000, is to rise between Second and Third ave- 
nues on Spring street. 





W. W. McCLENCH MOVES UP 


Becomes Chairman of Board of 
Massachusetts Mutual 








WILLIAM H. SARGEANT MADE 
PRESIDENT 





Many Changes Announced in Official Staff 
of Springfield Company 

William W. McClench, president since 1908 
of the Massachusetts Mutual Life Insurance 
Company of Springfield, Mass., has become 
chairman of the board of directors of the com- 
pany, a new position created when he decided 
to retire from the presidency. He is succeed:d 
by William S. Sargeant, long vice-president cf 
the company. Many other changes in the of- 
ficial family were announced coincidentally. 

Mr. McClench has served the Massachusetts 
Mutual since early in 1894 when he entered its 
legal department. In 1895 he became counsel 
and in 1899 was elected a director of the com- 
pany. He was made a second vice-president in 
1905 and succeeded to the presidency in 1908, 
following John A. Hall, his predecessor, in 
office. The Massachusetts Mutual has grown 
tremendously under his leadership and is one 
of the leading Eastern Life insurance compa- 
nies. 

Mr. Sargeant became an office boy in ihe 
Massachusetts Mutual organization in 1884. He 
advanced through various offices until in 1900 
he received appointment of inspector of agen- 
cies. In 1903 he was elected assistant secretary 
of the company, and two years later was made 
secretary. The changes in 1908 brought a sec- 
ond vice-presidency and election to'the com- 
pany’s directorate. Early in’ 1909 he was elected 
vice-president, which position he has continued 
to hold. 

Five new vice-presidents were elected. Henry 
Loeb joined the company in 1895 as a stenog- 
rapher. He became assistant secretary in 1909 
and a director and second vice-president in 1914. 
Bertrand J. Perry joined the actuarial force 
in 1897 and became office manager in 1911. In 
1915 he was made assistant secretary and in 
1926 was elected secretary. His promotion 1o 
the office of vice-president includes also elec- 
tion to the board of directors. 

Alexander T. Maclean, who becomes second 
vice-president and actuary, came with the Mass- 
achusetts Mutual in 1916, becoming assistant 
actuary. In 1922 he was made associate actuary 
and in 1927 was elected actuary of the com- 
pany. Joseph C. Behan, who becomes second 
vice-president in charge of agencies, joined the 
company in 1896 as a stenographer. He be- 
came assistant superintendent of agencies in 
1909 and in 1912 was made superintendent. 
Osgood E. Fifield, elected second vice-president 
in charge of mortgage loans, became a loan 
inspector for the company in Michigan in 1898. 
After experience as manager of the loan de- 
partments in several Western cities he came 
to the home office as superintendent of loans in 
1909. 

Samuel J. Johnson, elected secretary of the 
company, came with the company in 1903, 
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shortly becoming secretary to the vice-president. 
In 1920 he became manager of the supply de- 
partment and in 1925 was elected assistant sec- 
retary. 

The list of elections also included Albert D. 
Shaw, financial secretary, and the following as- 
sistant secretaries: Raymond D. Jewett, Albert 
E. Shaw, John T. Wells and Francis E. Emery. 
Wrayburn M. Benton was appointed superin- 
tendent of agents and William A. Rawlings 
was made superintendent of loans. 


Hugh T. Martin Elected Director and 
Counsel of Illinois Bankers 

Hugh T. Martin, of Chicago, was elected a 
director of the Illinois Bankers Life Associa- 
tion, of Monmouth, IIl., at the annual meeting 
of policyholders held on January 18. Mr. 
Martin succeeds Frank M. Hallam on the board 
of directors. Wm. H. Woods of Monmouth 
was re-elected a director at the same meeting. 
The directors organized by the election of Wil- 
liam H. Woods, president; Dr. J. R. Ebersole, 
vice-president and medical director; Robert M. 
Work, secretary, and Arthur T. Sawyer, 
assistant secretary; Hugh T. Martin, general 
counsel; and the additional titles of assistant 
general counsel and treasurer were given to 
Messrs. Work and Sawyer respectively. Mr. 
Martin, the new member of the board, for the 
last two years has been general counsel for the 
Illinois Life Insurance Company and for ten 
years previous to that was assistant general 
counsel for that company. He plans to with- 
draw from his present connections and move his 
family to Monmouth to assume an active part 
in the management of the Illinois Bankers 
Life. 
An excellent record of progress in 1927 was 
shown in the financial report presented at the 
annual meeting. There was an increase of $650,- 
000 in assets, the total ledger assets on Decem- 
ber 31 being $6,515,455; the insurance in force 
December 31, 1927, was $107,083,072; total new 
business written during the year aggregated 
$11,373,097, of which $5,541,299 was on the 
new Individual Reserve plan established on Feb- 
ruary 1, 1927; death claims paid during the 
year amounted to $967,229, bringing the aggre- 
gate of all claims paid since the Association 
was organized to $9,810,701. Total income dur- 
ing the year was $2,380,044, and total disburse- 
ments $1,729,179. 


Third Supplement to the Handy Guide 

The third supplement to The Handy Guide 
to Premiums, Rates, Applications and Policies 
of American Life Insurance Companies, has 
been issued. This contains several new policy 
forms, with tables of values and options; also 
a new rate table for one company for thirteen 
forms of policies. This supplement may be ob- 
tained by subscribers to The Handy Guide 
whose names appear on The Spectator Com- 
pany’s books, at 35 cents each. The price to 
non-subscribers is 50 cents. The three supple- 
ments to the 1927 edition of The Handy Guide 
will be furnished to subscribers to that book 
for $1. <A discount of 20 per cent is allowed 
on orders for 100 copies or more. 
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You Who Seek Opportunity 


Opportunity exists always for those who 
seek success and satisfaction in life insurance 


field work. 


During 84 years the first American legal 
reserve mutual life insurance company has been 
served and built to greatness by men who found 
both success and satisfaction in so doing. 


This company writes all standard forms of 
insurance and annuities on both men and women. 


Age limits 10 to 70. 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 


of New York 
34 Nassau Street New York, N. Y. 





EXCEPTIONAL OPPORTUNITY 





in California or other Western 
States for responsible men who 
wish to engage permanently in 


life insurance field work. 





Address M. F. Branch, Manager of Agencies 


CALIFORNIA STATE LIFE 


J. Roy Kruse, President 
SACRAMENTO 




















Eye-Opening Progress: 


is shown in the figures of the financial statement as 
+“ . December 31, 1927, for The Lincoln National 
ife. 
New Paid Business During the Year 
141 Million Dollars 
Increase over 1926 New Business 
14 Million Dollars (11%) 
Insurance in Force 
515 Million Dollars 
Gain in Insurance in Force 
55 Million Dollars (11%) 
Income During Year 
16 Million Dollars (1714% Gain) 
Admitted Assets 
4314 Million Dollars 
Increase in Admitted Assets During Year 
614 Million Dollars (17% Gain) 


(un K uP() ) WITH THE @) LI NOOLN)) 


The Lincoln National Life 


Insurance Co. 














“Its Name Indicates Its Character’ 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $515,000,000 in Force 











Thirty Two Years 
OF 


Personal Service 


Has gained the confidence of 
our policyholders and enabled us 
to build an organization of which 
everyone connected with it is 
mighty proud. 


THE GLOBE GROWS 
GREATER, SAFER, AND 
BETTER EACH YEAR 


THE GLOBE MUTUAL LIFE INSURANCE 
COMPANY OF CHICAGO 


T. F. BARRY, Founder 


POSE BARRY DIETZ 
President 


WILLIAM J. ALEXANDER 
Secretary — 
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Death of Thomas W. Blackburn 
(Concluded from page 7) 


ciples which actuated the founding of the 
Convention and he labored unceasingly in its 
behalf during the next twenty years. He was 
largely responsible for its growth to one of the 
greatest business organizations of the present 
day, serving its members in a multitude of di- 
rections and acting as a controlling force in the 
upbuilding of life insurance in the West and 
South. By constant traveling he developed a 
spirit of cordial relationship between the 
younger companies in those sections as well as 
a better spirit between them and the older group 
represented in the East. He was largely respon- 
sible also for the organization of the several 
sections of the Convention by which the younger 
executives of the member companies have been 
drawn into its fold. 


Mr. Blackburn’s other insurance connections 
included a period of service as counsel and di- 
rector of the Prairie Life, of Omaha, from 1913 
to 1927. He was made vice-president of that 
company in 1922. In 1917 he became counsel 
for the Nebraska Indemnity Company, of 
Omaha, continuing in that service until his 
death occurred. 


Mr. Blackburn was prominent in legal circles 
and had been a member of the executive com- 
mittee of the American Bar Association and 
was a member of the Nebraska and Omaha bar 
associations. 


Charles Adams, who became secretary-counsel 
of the Convention upon the retirement of Mr. 
Blackburn, has sent the following communica- 
tion to members: 


Thomas W. Blackburn has been called to his 
fathers. Our great and good friend died sud- 
denly at his home in Omaha in the early morn- 
ing of Saturday, January 28th. 

_He had passed the whole day preceding at 
his office, apparently hale and hearty and in his 
usual high spirits. On Saturday morning, how- 
ever, the grim reaper appeared, and our friend 
is no more. 

It is impossible for me to adequately express 
the deep sorrow that every member of the 
American Life Convention will feel at this 
tragic news. Mr. Blackburn was so long the 
life and soul of the institution that his going 
will leave a void in the hearts of all. He was 
one of earth’s noblemen; one of the choicest 
spirits which ever graced this vale of tears. 

He gave all of the labors of his mature life 
to the great institution of life insurance. He 
was one of the first to catch the vision of its 
future greatness. He was one of the staunchest 
champions of proper practice within the busi- 
ness. To a large extent, he personified the 
highest ideals of the fraternity. The institution 
will forever bear the impress of his personality 
and his labors. 

His loss will be felt keenly by the American 
Life Convention as an organization and by life 
insurance as an institution, but most of all we 
mourn the passing of a friend; a great and good 
man, the highest type of a Christian gentleman. 


Death of Joseph G. Phipps 
Joseph G. Phipps, secretary of the Peoples 
Life Insurance Company, of Frankfort, Ind., 
died at his home there on Monday, January 23. 





CHALMERS BROWN DEAD 


President of Reserve Loan Life Was 
Eighty Years Old 








ORGANIZER OF COMPANY 





Headed Accident Association for Many 
Years—President of Indianapolis Com- 
pany Since 1897 

INDIANAPOLIS, IND., January 29.—Chalmers 
Brown, 80 years old, president of the Reserve 
Loan Life Insurance Company, and widely 
known in insurance circles, died at his home in 
Indianapolis, January 28, as a result of an ill- 
ness which developed about a week before from 
a cold. Funeral services were in charge of the 
Scottish Rite, January 30. Thirty-third degree 
members of the order, of which he was one, 
were the honorary pallbearers. The active pall- 
bearers were employees of the Reserve Loan 
Life. 

Mr. Brown had been a resident of Indian- 
apolis 61 years. He was born in Cumberland, 
O., January 6, 1848. He attended the public 
schools of Fredricktown, O., and more than 
fifty years ago he married Julia Craven of 
Delaware, O. His first years in Indianapolis 
were spent in railroad work. 

He assisted in the organization of the Rail- 
way Officials and Employees Accident Associa- 
tion and was its president until the consolidation 
with the Continental Casualty Company. 

He also was one of the organizers of the 
Reserve Loan Life Insurance Company in 1897 
and had been president of the company since 
that time. 

He was one of the first candidates to be in- 
itiated by Murat Temple in 1884 and was the 
second potentate of the temple, serving five 
years. He was a representative of the Indian- 
apolis Shrine to the imperial council of the 
order for twenty-one consecutive years and was 
elected an honorary life member of the council 
in 1916. He also was on the building commit- 
tee of the new mosque. 

Mr. Brown was honored with a dinner in ob- 
servance of his eightieth birthday this year, be- 
ing guest of members of the St. James Conclave, 
Red Cross of Constantine. His wife died not 
long after he moved to Indianapolis and the 
only surving member is a daughter, Mrs. Jose- 
phine B. Stayman of Indianapolis. 


Merchants Life of Iowa Showing Big 
Gains 

The Merchants Life Insurance Company, Des 
Moines, Iowa, William A. Watts, president, ex- 
perienced the greatest month in its history of 
over thirty-three years during the month of 
December, in both written and paid for business. 

The occasion for this unusual production was 
President Watts’ birthday, December 28th. A 
huge birthday cake was planned to be presented 
to Mr. Watts on his natal day, and each appli- 
cation written by the field force was represented 
by a candle. A total of 1,237 candles were re- 
ceived. The written business for the month 
was $5,123,600, and the paid business was 
$5,361,780. 
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PHOENIX MUTUAL PROMOTIONS 
James A. Giffin, Leon Soper and Herbert C. 
Skiff Benefit 

The Phoenix Mutual Life Insurance Com- 
pany announces these promotions in its home 
office executive staff, effective at once. James 
A. Giffin, manager since 1925 of the Phoenix 
Mutual Sales Training School at Hartford, is 
now made assistant agency manager of the com- 
pany. A varied experience of eighteen years 
in selling and sales management, largely along 
educational lines, particularly qualifies Mr. Gif- 
fin for his work. He was a star salesman for 
the Alexander Hamilton Institute, leading the 
entire sales force for one year in new business 
produced; he was at one time connected with 
the Shirley Parker Institute of Salesmanship; 
and he is a demonstrated producer in the life 
insurance field. 

Mr. Giffin came to the Phoenix Mutual from 
San Francisco, first as associate director of the 
Sales Training School; he later succeeded 
Colonel D. Gordon Hunter, who became man- 
ager of the home office agency. Under his 
tutelage, fifteen classes have been graduated 
from the school as qualified counselors. Mr. 
Giffin will continue to direct the company’s 
educational activities and, in addition, will assist 
Agency Manager James A. Whitmore in the 
direction of the field forces. 

Leon A. Soper, for several years in charge 
of, sales promotion, becomes manager of a new, 
sales planning division, the function of which 
will be not only to stimulate selling effort in 
the field but to develop the effectiveness with 
which sales material is used. Mr. Soper, who 
came with the company in 1912, has made a 
notable record in charge of direct mail adver- 
tising, sales service leads and sales promotion. 
He long has been prominent in publicity and 
direct mail advertising work, having served as 
president of both the Hartford Advertising Club 
and the Insurance Advertising Conference, as 
well as on important committees of the Direct 
Mail Advertising Association. 

Herbert C. Skiff succeeds Mr. Soper as man- 
ager of sales promotion, a position for which 
he is well fitted through five ycars of associa- 
tion with Mr. Soper. Following his gradua- 
tion from Wesleyan, and before joining the 
Phoenix Mutual, Mr. Skiff for a year and a 
half was connected with the National Map 
Company as salesman and manager. In his 
new capacity, the direct mail and service lead 
phases of the business will be still further 
enlarged. During 1927, 25 per cent of the total 
paid business of the Phoenix Mutual organiza- 
tion came through this service to the agents. 


Atlantic Life Change 

In announcing last week the story of the 
change in stock control of the Atlantic Life In- 
surance Company, of Richmond, Va., several 
errors were made by the correspondent. The 
Atlantic Life is capitalized at $750,000, has 
assets of $19,116,224 and a surplus of $1,010,274. 
The company now has insurance in force 
amounting to $148,365,887. The sale of the 
stock control was consummated at $675 per share, 
instead of $775 a share as previously reported. 
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Of the new business Paid for in The 
Northwestern Mutual Life Insurance Com- 
pany in the year 1927 was upon applications 
of members previously insured in the 
Company. 


Once a Policyholder--- 
Always a Prospect 





THE POLICYHOLDERS COMPANY 


The Northwestern Mutual Life Insurance Company 
of Milwaukee, Wisconsin 
W.D.VAN DYKE, President 











THE BERKSHIRE LIFE 
INSURANCE COMPANY 


Writes all forms of standard” participating 
contracts. 


Our SERVICE to POLICYHOLDERS and 
our splendid spirit of co-operation between 
HOME OFFICE and FIELD FORCE are 
responsible for our great expansion. 


Territory open for connection with this fine 
old Massachusetts Company. 


BERKSHIRE LIFE INSURANCE COMPANY 


Incorporated 1851 


Pittsfield, Massachusetts 
FRED. H. RHODES, President 
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Midland Mutual Life Makes Fine Gains 

Among the handsome increases made by the 
Midland Mutual Life Insurance Company, of 
Columbus, O., in 1927 were the following: In 
admitted assets, 12.59 per cent; in insurance in 
force, 10.98 per cent; in payments to policyhold- 
ers, 57.6 per centi in dividends to policyholders, 


19.13 per cent. The company closed the year 
with admitted assets of $14,678,395, and with 
insurance in force aggregating $93,721,490. Its 
total payments to policyholders were $1,393,861, 
and since organization it has paid policyholders 
and beneficiaries $6,819,877. Its dividend pay- 
ments to policyholders in 1927 amounted to 
$476,294. At the end of last year its policy 
reserves were $12,522,989. The slogan of the 
Midland Mutual is “its performances exceed 
its promises,’ and it has made the record in- 
dicated above without ever having contested or 
compromised a death claim. In addition to sup- 
plying insurance to policyholders at low net 
costs, it furnishes free periodic medical 
examinations to its members. The company has 
gained a fine reputation for its business meth- 
ods, and is in a position to offer very attractive 
general agency contracts for territory in Cali- 
fornia, Illinois, Indiana, Michigan, Pennsyl- 
vania, New Jersey, Virginia and West Vir- 
ginia. 


Ed. Mays Is No Longer on International 
Life’s Board 

That rumors of interlocking directorate con- 
trol between the International Life Insurance 
Company and the Continental Life Insurance 
Company, both of St. Louis, were probably 
without foundation, becomes more apparent with 
realization of the news that Ed. Mays, presi- 
dent of the latter, resigned from the board of 
the International Life as of December 1, 1927. 
This was some time before the meeting of the 
National Convention of Insurance Commission- 
ers, during which the rumor was brought out in 
the open. 


Wins Promotion 

Joseph M. Conover, since 1901 purchasing 
agent of the Penn Mutual Life Insurance Com- 
pany, of Philadelphia, has been advanced to 
the position of assistant to the vice-presidents, 
and has been added to the home office service 
committee. Mr. Conover has been president 
of the employees’ association at the home office, 
the Penn Mutual Association, since its forma- 
tion in 1922. He is still a young man, but ia 
his still younger years he had fame as an 
athlete. Mr. Conover is popular throughout the 
Penn Mutual Field, being well known to all 
of the agents, and his promotion will be 1s 
gratifying to them as it is to all in the home 
office. ; 


American Life Convention’s Annual 
Meeting 
The annual meeting of the American Life 
Convention will be held at Hotel Statler, St. 
Louis, Mo., from October 8 to 12 inclusive, O. 
J. Arnold, president of the convention, has 
announced. 





CONNECTICUT MUTUAL ELECTIONS 


Three Officers Promoted by Board of 
Directors 

The board of directors of the Connecticut 
Mutual Life Insurance Company at their regu- 
lar meeting at noon, January 20, elected three 
new officers to the staff of the company. Dr. 
Henry B. Rollins, of Southington, becomes an 
assistant medical director, effective March 1. 
Dr. Rollins was born in Palmer, Mass., and was 
graduated from the Hartford Public High 
School in 1916. He later entered Dartmouth 
College, from which he was graduated with a 
degree of Bachelor of Science in 1920. He 
entered Yale Medical School and upon gradua- 
tion entered the New Haven General Hospital 
as an interne in 1923. 

Dr. Rollins is well known by reason of his 
work with the Yale in China Unit in the De- 
partment of Medicine and Pathology. He was 
located in the hospital Hsaing Ya “Changsha 
Hunan,” 1923-1927. 

Dr. Rollins has been engaged in private prac- 
tice in Southington, Conn., since the spring of 
1927. 

Leslie R. Martin, assistant actuary, was 
elected to the position of assistant secretary of 
the company, effective January 20. Mr. Martin 
entered the employ of the company June, 1910, 
upon graduation from Enfield High School, 
and one year later, 1911, was taken into the ac- 
tuarial department, where he has since devoted 
all of his time rising to the position of as- 
sistant actuary in 1923. 

Mr. Martin will assume some new duties in 
addition to his actuarial work as a result of this 
action. He is well known in actuarial work, 
and was the company’s delegate in the Inter- 
national Congress of Actuaries held in London, 
June, 1927. Mr. Martin is a Fellow of the 
Actuarial Society of America, a Fellow of the 
American Institute of Actuaries, and the Au- 
tuaries Club of Hartford. He is a member 
of the Lafayette Lodge A.F.A.M. and the 
Plymouth Meadow Country Club. 

Charles P. Carter, chief assistant of the 
mortgage loan division of the company for 
several years, has been elected supervisor of 
farm loans, effective January 20. 


New England Sales Congress Plans 

Boston, Mass., January 30.—Ralph Engels- 
man, who has recently joined the home office 
staff of the Penn Mutual, and Dr. John Steven- 
son, second vice-president of the Equitable Life 
of New York, will be the chief afternoon 
speakers at the New England Sales Congress 
to be held in Boston, Friday, March 23, at 
Ford Hall. The inspirational talk of the morn- 
ing will be made by Rabbi Levy, of Temple 
Israel, Boston, a gifted and noted speaker. 
Clarence Hubbard, vice-president of the Auto- 
mobile Insurance Company, will give one of his 
“self-illustrated” speeches at the luncheon. 
The Congress is sponsored by the Boston Life 
Underwriters Association, and a committee, 
headed by George Tracy, is preparing one of 
the best programs of speakers that has ever 
been provided. 
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Insurability—Prognosis and Selection 

In the course of a review of the book entitled 
Insurability—Prognosis and Selection, presented 
in the Canadian Medical Association Journal, 
the book is described as “a unique contribution 
to the literature on longevity, with particular 
reference to life insurance, which aims to bring 
together in readily accessible form much data 
which otherwise must be found by delving in 
many places.” 

The book is further described as “one which 
will be of use mainly to medical advisers of 
life insurance offices, and to some extent to ac- 
tuaries, though the ordinary disciple of clinical 
medicine may find much interesting and valuable 
information upon the subject of longevity. 
* * * A historical note on the methods em- 
ployed by life offices in the earlier days of the 
business, in weeding out those deemed unsafe 
for insurance, will be interesting. A very ef- 
fectual chapter is devoted to the “numerical” 
method of appraising probable longevity, in- 
vented by Arthur Hunter and Dr. Oscar S. 
Rogers, a method which operates by giving 
debit marks for features likely to shorten life, 
and credit marks for those factors -conducive 
to lengthening it, the magnitudes of the debits 
and credits being so arranged that their alge- 
braic sum is a measure of the percentage devia- 
tion of the expected mortality rate from normal; 
thus, a sum of 125 indicates an expected mor- 
tality of 25 per cent above normal. The chapter 
on Life Tables contains much historical mate- 
rial, with comparisons of the mortality rates 
probably obtaining at various periods, ancient 
and modern.” 

Part 3, relating to “Elements of Insurability” 
is described as containing “a wealth of infor- 
mation for any person, lay or medical.” It 1s 
further stated that the part devoted to Prognosis 
will be found of value for quick reference. 

Insurability—Prognosis and Selection, of 
which Dr. H. W. Dingman is the author, is 
published by The Spectator Company, New 
York, at $15 per copy. 


H. W. Campbell Gets Increased Respon- 
sibilities 

The promotion of H. W. Campbell of At- 
lanta, Ga., general agent for the International 
Life Insurance Company of St. Louis to the 
position of State supervisor of Georgia was 
announced by W. F. Grantges, first vice-presi- 
dent and general manager of agencies in St. 
Louis. 

Mr. Campbell’s promotion, effective on Febru- 
ary 1, is in recognition of his long and faith- 
ful service to the company, he having the dis- 
tinction of being the oldest general agent, in 
point of years of service, with the company. 


Buys Plot for Home Office 

The Minnesota Mutual Life Insurance Com- 
pany, St. Paul, has purchased a plot of land 
in its home city, consisting of an entire square, 
upon which it will erect a new home office. 
No announcement as to building plans or as to 
when operations will be started has been made. 
The plot is bounded by University, Sherburne, 
Syndicate and Hamline avenues. 
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FIRE INSURANCE 





NEW MUDDLE IN CHICAGO 


Board’s 





Commission Rules Fail to 
Receive Support 





EFFECTIVE DATE POSTPONED TO 
MARCH 1 





Western Managers Charge That Excess 
Commissions Are Legalized—Effort to 
Be Made to Compromise 
Curcaco, Jan. 30.—The serene countenance of 
the Chicago Board of Underwriters when it 
adopted overwhelmingly the schedule of com- 
missions and brokerage on fire insurance, which 
was hoped to solve the muddled situation here, 
now appears to have been just a mask hiding an 
internal ailment, which for a day or two threat- 

ened to become serious. 

The malady became public with a fury last 
week when it became known that a special meet- 
ing of the board had been called by the execu- 
tive committee to consider the protest of seven- 
teen prominent western, or Cook county, man- 
agers, in which they said that they placed them- 
selves on record as being “totally unwilling to 
support or observe the legislation” of the meet- 
ing of January 12, which included the new 
brokerage rules. 

The protesting members represent forty-one 
companies, and it is reported that additional 
members and companies have since joined the 
original protestants. No one of them attended 
the special meeting, at which the discussion 
continued for two hours, but ended in the mem- 
bership voting overwhelmingly (reported to be 
by a two to one margin) in favor of the recom- 
mendation of the executive committee to post- 
pone the effective date of the new rules from 
February 1 to March 1, so that an effort can be 
made to compose the differences between the 
general agents and the companies as represented 
by the protesting members. 

The company men questioned the authority 
of the board to promulgate and enforce com- 
mission and brokerage rules which had not been 
concurred in by the territorial governing bodies 
—the Union and the Western Insurance Bureau. 
Their main objection was due to the fact that 
the new rules do not provide a limit upon the 
compensation to be paid by the companies to 
the class one board members, the policy writing 
general agents. One company man declared 
that the new rules “legalize excess commissions” 
because of this omission. 

On the other hand, the agents insist that the 
responsibility of limiting their own compensa- 
tion should not devolve upon them. 

The company men also are chafing at the 
fact that the board rules limit commissions to 
be paid to the class two members, the outer 
city and suburban agents, which they contend 
is a strictly company-agent affair and not to be 
controlled by a third party. 


At the special meeting the members adopted 
the following recommendation : 

“In view of the fact that the protest filed 
with the manager of the board January 16, 1928, 
expressed a willingness to confer further on 
the subject matter of the amendments adopted 
January 12, 1928; and, further, in view of the 
fact that this willingness was confirmed in con- 
ference with the manager on Monday of this 
week, January 23, the executive committee rec- 
ommends that the effective date of the amend- 
ments be postponed until March 1, with the 
further recommendation that the president im- 
mediately appoint, with the consent of the ex- 
ecutive committe, a representative committee of 
members to confer with a similar committee 
of company representatives.” 

The letter of protest, signed by fifteen of the 
seventeen protesting members, in part, follows: 


“We, the undersigned companies, transacting 
a general business of fire and tornado insurance 
in Chicago and Cook county, do hereby register 
a formal protest against the legislation passed 
by your board at its regular annual meeting, 
held January 12, in so far as it attempts to fix 
and control the rate of commission paid by the 
companies to certain of their regularly ap- 
pointed agents in Cook county. 

“We would direct your attention to the fact 
that the matter of compensation to agents rests 
fundamentally within the power and discretion 
of the companies themselves, and, further, your 
legislation upon this subject is subversive of the 
objects and purposes of your constitution. 

“We accordingly place ourselves on record 
with your board as totally unwilling to support 
or observe the legislation above referred to. 

“The undersigned recognize the condition of 
demoralization into which the commissions in 
Chicago and Cook county have fallen, and fully 
appreciate the need for taking prompt and ef- 
fective steps to reduce materially and render 
uniform this important element of acquisition 
cost to the business. We submit, however, that 
any plan to fix commissions within the terri- 
tory of your board that does not limit the com- 
missions of all classes of agents is uneconomic, 
discriminatory and impracticable of enforce- 
ment. 

“We hold ourselves in readiness to confer 
with you upon any plan of commission regula- 
tion that promises to be equitable and capable 
of enforcement and to which the companies gen- 
erally may be willing to subscribe.” 

The protesting members and their companies 
follow: George C. Long, Jr., Phoenix, Conn., 
and Equitable Fire and Marine; George H. 


Bell, National, Mechanics and Traders, and 
Franklin National; H. T. Vartlidge, Liver- 
pool and London and Globe, Star, and Federal 


Union; Elwin W. Law, Royal and Newark; 
F. P. Hamilton, Queen; C. R. Tuttle, North 
America, Lafayette, LaSalle and National 
Security; W. P. Robertson, Alliance; W. 3. 
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CERTIFICATE GOES BIG 





National Association is Swamped 
With Orders 





MANY NON-MEMBERS INTERESTED 





Announcement of Automobile Indentifica- 
tion Certificate Brings Instant 
Response 


The announcement last week that the auto- 
mobile identification certificate which the Na- 
tional Association of Insurance Agents has pre- 
pared for the use of its members was ready for 
distribution brought instant and gratifying re- 
sponse. Although the announcement was not 
made until the papers of Thursday and Friday, 
the office of the Association was swamped with 
mail containing orders with checks enclosed. 
Many inquiries were received from non-mem- 
bers who realized the value of being able to use 
the certificate. 

Secretary Walter H. Bennett has sent, under 
date of January 30, to all State association 
presidents the following letter in reference to 
the certificate : 


As the accredited and acting representative 
of the National Association in your State, I 
want again to call your attention and emphasize 
the benefits that are in waiting for you and 
your members in the use of the standard auto- 
mobile identification certificates. Twenty-five 
thousand of these certificates have already gone 
out, though the announcement in the bulletin 
of their availability is only three days old. 

The orders are literally pouring in by mail 
and wire and I would like for you to know 
that our first edition of one hundred thousand 
will soon be gone at the rate they are now 
moving. 

But all of this will be of no benefit to your 
members unless they use the service. And they 
cannot use the service umics. they have the cer- 
tificates. 

This morning’s mail b~'r ‘veral requests 
from non-members as to h w they can join 
the National Association and thus be entitled 
to use the certificates. 

The plan is doing exactly what we thought 
it would—creating a further desire in the minds 
of non-members for affiliation with the organ- 
ized agents, in order to get the benefit of the 
service. 

Why not immediately avail yourself of this 
present help in solidifying your State member- 
ship as well as the opportunity to add thereto? 








Flickinger, Philadelphia; C. R. Street, Great 
American, American Alliance, Massachusetts, 
North Carolina Home and Rochester American; 
S. M. Buck, Transcontinental; A. G. Dugan, 
Hartford and Citizens; J. R. Wilbur, Conti- 
nental, Fidelity-Phenix, American Eagle, and 
First American; W. A. Chapman, Firemans 
Fund and Home Fire and Marine; Carl Koch, 
National Liberty; Charles E. Dox, London and 
Lancashire, Orient, Safeguard and Law, Union 
and Rock; John F. Stafford, Sun and Patriotic, 
and J. S. Goodwin, London Assurance and Man- 
hattan Fire and Marine. 
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SPECIALISTS 


Opportunities for Salesmen in 47 States 
Address H. A. LUTHER, 2d Vice-Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
208 S. LaSalle St. Chicago, II. 
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FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 


Addrees Home Office For Agency Connection 
mt HAMPTON ROADS 


FIRE «» MARINE 
Insurance Company 
NORFOLK, VA. 


HENRY G. BARBEE 
President 


P. D. BAIN 
Chairman of the Board 





REINSURANCE 


FIRE and CASUALTY 
ROSSIA INSURANCE COMPANY 


of America 


THE FIRE REASSURANCE COMPANY 


of New York 


AMERICAN RESERVE INSURANCE CO. 


of New York 


LINCOLN FIRE INSURANCE COMPANY 


of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 





115 BROAD ST., HARTFORD, CONN. 

















NEW YORK 
MINNEAPOLIS 


SAN FRANCISCO 
RICHMOND 


Marsh & McLennan 
INSURANCE 


Fire Liability Marine 


175 W. Jackson Blvd., Chicago 
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Winnipeg Detroit Duluth 
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— Moth and Wear and Tear) at 
All Times and All Places 


A. F. SHAW & COMPANY 


75 Maiden Lan Insurance Exchange 
New York Cit Chicago, II1. 
General oonon ‘All Risks” Department 
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Arraigns Fire Companies 

(Concluded from page 3) 
Jordan declared. Mr. Van Deventer reiterated 
this statement, adding that the rate regulatory 
body should have its own actuaries and :c- 
countants and be equipped to handle the work, 
because “to be pernicious would be false econ- 
omy.” 

Use of the words “underwriting profit” in 
the present Virginia law covering the operations 
of fire insurance companies has been the stum- 
bling block in the regulation of rates by the 
Commissioner of Insurance, the commission 
states. Such a term as “underwriting profit” 
is a fallacy, it was declared by the speakers, 
who explained how the companies are actually 
making money yet claiming a loss. 

Mr. Jordan explained that the fire insurance 
companies are really divided into two parts, one 
the operating division and the other the banking 
and investment division. Practically all of the 
overhead is charged to the operating division, 
which can show a loss, while the banking and 
investment divisions can be piling up a huge 
profit. 

“The law as it now stands,” the report sets 
out, “says that the Insurance Commissioner has 
no power to order a reduction in rates unless 
it appears that the companies have earned an 
“underwriting profit” in excess of a reasonable 
amount. This “underwriting profit,” it will be 
shown, does not represent a real profit, but a 
fictitious result. The State is playing wholly into 
the hands of the insurance companies when it 
allows what is technically terméd a reasonable 
“underwriting profit.” In effect, the statute 
has said that the companies must make an enor- 
mous profit before the insurance commission 
may order a reduction in rates.” 

Criticism of the present method of caluclat- 
ing underwriting profit and loss is voiced in the 
report. To prove this contention it shows that 
one company with a capital of $5,000,000 de- 
clared a cash dividend in 1926 of 24 per cent 
and carried into its surplus $135,000, yet showed 
an “underwriting loss” of $1,638,996. Another 
company declared a 36 per cent dividend on 
$3,500,000 and carried to the surplus $1,449,000, 
yet had an “underwriting loss” of $1,498,663. 

Both praise and criticism were given Commis- 
sioner Joseph Button, who drew up the present 
insurance act, according to Mr. Jordan. Com- 
missioner Button was praised for his efforts 
in protecting policyholders from insolvent con- 
cerns, but was criticized for not handling the 
rate situation better. 

Virginia is being discriminated against in the 
matter of rates, the commission charges. This 
State has an average rate of $1.12 with a 
burning ratio of 49 per cent, while New York 
has an average rate of $.71 with a burning ratio 
of 63 per cent. The average for the United 


States is $.93 with a burning ratio of 52.8 per 
cent. 

“Tt seems to us that the companies have not 
met the burden and that it is up to them to clear 
up satisfactorily this situation,” the commission 
declared in speaking of the charge of dis- 
criminaton. 

The commission declared that the Virginia 
Inspection and Rating Bureau has no control 
over rates, being at the mercy of the South At- 
lantic Underwriters Association, with head- 
quarters in Atlanta. The base rate, it is con- 
tended by the commission, is relatively a small 
proportion of the whole, the final or ultimate 
rate being frequently three times the base rate. 
The stock companies own the rating bureau and 
have set up rules which bar the mutuals from 
membership, the report declares. 

“As far as our investigation goes, twenty- 
two States have rating laws and all admit mu- 
tuals except Virginia to membership in the 
rating bureau. Twelve of these States ab- 
solutely control the rates, while ten give to the 
constituent insurance authority of the State 
power to revise the rates for cause,” the report 
states. 

The commission took exception to the method 
of distributing the overhead expenses of the 
insurance companies. The operating or under- 
writing account pays 99 per cent of the costs, 
while the investment account pays only 1 per 
cent. 

“There is a bad condition existing in Vir- 
ginia,’ Mr. Cottrell said. “It is up to you to 
determine if you are going to protect the peo- 
ple.” 


William C. Roach Retires 
In announcing the resignation of Assistant 
Secretary William C. Roach to agents of the 
Etna Insurance Company and the World Fire 
and Marine Insurance Company the following 
letter has been sent to agents of these compa- 
nies by Ralph C. Ives, president: 


It is with sincere regret that we have to an- 
nounce the resignation of Assistant Secretary 
William C. Roach, after twenty years of faith- 
ful service. 

It will be recalled that in October, 1925, Mr. 
Roach met with a very severe accident while 
deer hunting. Considering its seriousness, his 
recovery has been very remarkable. However, 
he feels that relief from active duties presents 
the best opportunity for future health and 
happiness. 

The directors of the Attna Insurance Com- 
pany have therefore accepted his resignation 
with regret and in consideration of his long and 
faithful service have voted to place him on the 
Officers’ Reserve Force. He first served for 
many years as the company’s field representative 
in Western New York and, in 1923, was elected 
assistant secretary and called to the home office. 

The very best wishes of the directors, his as- 
sociate officers and the employees of the com- 
pany heartily accompany the action of our 
board of directors. 


Extracts from Statements of Fire and 
Marine Insurance Companies 
The following excerpts from the statements 
of fire insurance companies are supplemental 
to those published in a previous issue of THE 
SPECTATOR : 


Surplus to 

Name and Location of Company Dec. Assets Policy- 

31 olders 
Aetna, Hartford...............- 1927 53,532,194 19,687,807 
1926 49,039,589 17,033,916 
American Automobile, St. Louis..{1927 10,275,232 3,260,937 
1926 9,105,339 2,525,401 
American Auto Fire, St. Louis... .{1927 613 600,613 
Amer. F. & M., Galveston, Tex... {1927 775,659 627,135 
1926 685,338 611,096 
Atlantic City Fire, Atlantic City. ./ 1927 1,314,183 1,229,163 
1926 1,301,294 1,220,822 


Atlantic Mutual, New York...... 1927 = 22,315,657 *15, 698,622 
1926 18,731,754 *13,419,908 


Atlas Casualty Co., Fort Wayne, 1927 599,945 308,676 

1926 546,480 284,816 

Automobile;Mutual, Providence. . { 1927 2,674,432 2,189,018 
1926 2,290,822 1,901,361 

Columbia Fire, Dayton, O....... 1927 1,874,351 1,371,968 

1926 1,706,058 1,279,467 

Dedham Mut., Dedham, Mass. . : 1927 244,635 159,814 

1926 227,933 142,836 

The Fonciere, Paris............. bro 411,347 401,068 

926 324,321 313,755 

Grocers Cash Deposit Mut., Hun- 1927 255,039 199,378 

PN -Y E4 1926 228,853 171,570 

aneeet Fire, New York........ 1927 14,021,320 8,025,998 

1926 11,130,295 5,239,104 

Liberty Fire, Louisville, Ky... ... 1927 790,254 724,112 

1926 757,082 690,797 

Maryland Ins. Co., Baltimore. .. . jo 2,410,955 035,943 

926 193,685 863,694 

Merchants and Business Men's 121 41,923 561,507 

Mutual, Owatonna........... 651,508 488,576 

Merchants Fire Assur. Corp., N. 1927 12,074,801 6,508,599 

bicdih ee! gaa opie wake died etal 10,038,776 5,112,433 

Minnesota Fire, Chatfield........ 1927 225,352 126,518 

1926 04,832 120,310 

North Carolina State, Rocky Mt./ 1927 102,051 202 

: ; 1926 98,788 82,107 

Reliable Fire, Dayton, O........ 1927 1,498,779 1,045,838 

926 1,405,220 981,989 

Republic, Dallas, Tex........... 1927 5,484,387 3,202,106 

1926 5,113,275 2,858,027 

Rocky M ountain Fire, Great Falls{ 1927 688,619 575,693 

$ 1926 652,323 554,459 

Safety First Fire, Chicago....... 1927 168,709 143,532 

1926 162,072 137,562 

Seaboard, Baltimore............ 1927 377,816 334,104 

352,574 305,517 

Southwestern Ins. Co., Tulsa,/1927 138,992 108,985 

Wicd cunegabiia acieed 131,742 103,917 

Travelers Fire, Hartford......... 1927 14,350,378 4,751,148 

1926 9,562,491 2,529,661 

Underwriters Fire, Rocky Mount,/ 1927 274,148 181,700 

bnkeded dhe wie adedeanaaes 6 269,408 176,333 

United Automobile, Grand Rapids = 209,234 126,314 

1926 203,713 130,884 

William Penn Fire, Phila........ 1927 371,229 254,328 
1926 198,153 136,38 


* Includes certificates of profits outstanding. 


S. W. Ross Wins Promotion 

S. W. Ross, formerly automobile special 
agent of the Ainta (Fire) Insurance Company 
and the World Fire and Marine Insurance 
Company, has been appointed State agent for 
these two companies in Central New York 
State. He succeeds Burton B. Gracey, who has 
resigned to enter the firm of Bowen, Perry & 
Fobes, AZtna agents at Syracuse. 

Mr. Ross is well known in insurance circles, 
having served for a number of years in the 
home office of the AXtna at Hartford. During 
the World War he served with the navy, and 
following his discharge was appointed to his 
recent position of automobile special agent for 
the AEtna and World in Central and Western 
New York State. 





Has paid losses for 
. ver 50 years 


J.HARRIS LENKER, President. 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 


Organized 1870 


Cash Capital $600,000 , 
Oe 


O’DANIEL, Secretary and Underwriting Manager 


fair and prompt adjustment of losses 
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ADDS NEW LINE 


National Liberty to Write Aircraft 
Property Damage 








POLICY MEETS NEW HAZARD 





Expansion of Commercial Airways With 
Routes Over Populous Districts 
Creates Need 

Aircraft property damage insurance is now 
being written by the National Liberty Insur- 
ance Company. An announcement has just been 
made by the company that it will insure prop- 
erty owners against direct loss and damage 
caused by the falling of aircraft or its parts. 
The tremendous expansion of commercial air- 
ways with their routes over crowded cities has 
increased the danger from aircraft and the 
new policy has been developed to meet this 
hazard. 

According to George U. Tompers, president 
of National Liberty, “more than 12,000,000 miles 
were flown by mail and commercial pilots in 
the first six months of 1927 and estimates show 
an air mileage in excess of 25,000,000 for that 
year. If mileage covered by army and navy 
planes is added to this figure the total is appre- 
ciably larger. Already there are more than 
800 airports in existence and 1000 will be in 
operation by the close of 1928 if plans now un- 
der way are carried out. 

“As examples of property damage occurring 
within the past three months we may cite the 
destruction of a dwelling house and garage in 
Pensacola, Fla., caused by the falling of two 
airplanes following a collision in air; the demo- 
lition of a bungalow near an Ohio airport as 
the result of a forced landing and—more unique— 
damage from the dropping of a wrench through 
the roof of a residence down into the base- 
ment. An outstanding example of destruction 
is recalled in the loss of life and heavy damage 
sustained by the National Bank of the Repub- 
lic, Chicago, several years ago, when an acci- 
dent precipitated the engine and mechanism of 
an aircraft through the bank’s skylight and 
started a fire. 

“The standard fire insurance policy provides 
that when any part of an insured building or its 
walls falls, the policy is automatically canceled. 
Damage from fire following damage by aircraft 
is therefore not covered by the standard policy. 
The new policy thus provides protection not ob- 
tainable in any other manner and gives a form 
of insurance needed especially by owners of 
property adjacent to airports. It does not in- 
sure owners of aircraft against damage their 
machines may cause.” 


Heads Massachusetts Agents 

Boston, Mass., January 30.—The office of 
president of the Massachusetts Association of 
Insurance Agents, left vacant through the death 
a few weeks ago of William C. Moulton, of 
Pittsfield, has been filled by the appointment of 
Fred R. Smith, of Haverhill. Edwin J. Cole, 
of Fall River, has been placed on the executive 
committee, and T. E. Andrew, of Lawrence, 
succeeds Mr. Smith as regional vice-president. 


COMMENT ON AMERICA FORE ACTION 
Decision to Open Branch of Home Office in 
Dallas Draws Attention to Southwest 

Much comment has been caused by the an- 
nouncement, made briefly in THE SPECTATOR last 
week, to the effect that the America Fore Group 
of fire insurance companies would establish a 
home office branch in Dallas. The decision of 
the leading fire insurance group to make such 
a move presages the increasing importance of 
the Southwest as an insurance center. 

O. F. Grover, secretary of the America Fore 
companies, who will be in charge of the new 
office, is thoroughly qualified by long years of 
experience to supervise the business and in- 
terests of these great companies, not only as re- 
gards the interests and welfare of the com- 
panies but more particularly that of the agency 
force that will report to the Dallas office. 

His early insurance experience was with the 





O. F. Grover 


Hartford Fire Insurance Company of Hartford, 
Connecticut, having started with that company 
upon completion of public and high school edu- 
cation, beginning as office boy and working up 
through the various departments. 

When the Hartford opened its branch office 
in Atlanta, Georgia, he was one of four of the 
underwriting staff who went to Atlanta and was 
subsequently in charge of the underwriting, for 
that company of several of the Southerwestern 
States. 

Seventeen years ago Mr. Grover became affil- 
iated with the Fidelity-Phenix Fire Insurance 
Company in the capacity of examiner, under- 
writing the business in the States of Louisiana 
and Mississippi, and later, when the company’s 
Texas business was transferred from the Chi- 
cago office to the New York office, this State 
was added to his field. 

Some five years later he was given charge of 
the entire Southern business of the American 
Eagle Fire Insurance Company, embracing the 
entire Southern territory from Virginia to 
Texas, inclusive. 

Having achieved outstanding success in han- 
dling the affairs of the American Eagle in this 
vast territory he was, in January, 1916, ap- 
pointed agency superintendent of the Con- 
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E. T. CAIRNS PROMOTED 


Becomes Vice-President in Charge of 
Underwriting for Fireman’s Fund 








C. C. HANNAH IN CHARGE AT BOSTON 





Retirement of John Marshall Brings About 
Important Changes 


Edward T. Cairns, vice-president of the 
Fireman’s Fund Insurance Company of San 
Francisco, and manager of its Eastern depart- 
ment at Boston, has been called to the home of- 
fice to take general supervision of the com- 
pany’s fire underwriting. Charles C. Hannah, 
assistant manager at Boston, succeeds Mr. 
Cairns as manager and is in turn succeeded by 
Ralph H. Goodwin as assistant manager. These 
appointments follow the resignation of Vice- 
president John Marshall, Jr., whose health re- 
quired him to forego his duties as underwriting 
head of the Fireman’s Fund fleet. 

Mr. Cairns has been connected with the in- 
surance business since 1892, at which time he 
joined the Factory Insurance Association. In 
1900 he joined the improved risk department of 
the North British & Mercantile Insurance Com- 
pany. In 1916 he was elected vice-president of 
the Pennsylvania Fire, and two years later be- 
came assistant manager of the North British 
and vice-president of its associated companies. 
As of January 1, 1922, he became connected with 
the Fireman’s Fund as manager of the Eastern 
department and about one year ago was elected 
a vice-president of the company in addition. 

Mr. Cairns is widely known in the fire under- 
writing field. He has taken an active part in 
the Eastern Underwriters Association, the Na- 
tional Board of Underwriters, and other im- 
portant fire insurance organizations. 

Mr. Hannah received his early training in the 
New England Bureau of United Inspection. He 
joined the North British as a clerk, became spe- 
cial agent in the New England department and, 
in 1919, was called to the home office as gen- 
eral agent of the same department. When Mr. 
Cairns became manager of the Eastern depart- 
ment of the Fireman’s Fund, Mr. Hannah went 
with him as assistant manager. 

Mr. Goodwin started his career in the brok- 
erage department of the Great American Insur- 
ance Company. He became manager of the 
automobile department of the Scottish Union 
and National in 1916. Two years later he be- 
came secretary of the Eastern Automobile 
Underwriters Conference, and in 1921 became 
manager of the automobile branch in the East- 
ern department of the Fireman’s Fund. 








tinental, taking charge of this great company’s 
interests embracing virtually the same territory. 

Subsequently, in March, 1918, he was made 
assistant secretary, and then secretary of the 
Continental in October, 1918. ‘In December, 
1924, he was made secretary of the Fidelity- 
Phenix Fire Insurance Company, and later, 
when the First American Fire Insurance Com- 
pany was incorporated, made secretary of that 
company. 
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Plan for Text-Book on Farm Fire 
Prevention 

Cuicaco, Feb. 1—The need for and method 
of compiling and introducing a text-book on 
farm fire prevention for use by rural high 
schools and agricultural colleges was discussed 
at the first meeting of the joint subcommitte on 
text-books representing the National Fire Pro- 
tection Association and National Fire Waste 
Council which was held here on Monday. The 
subcommittee has been appointed from the agri- 
cultural committee of the Council and the farm 
committee of the N. F. P. A. 

Preliminary discussions favored a text-book 
that would appeal to the more mature minds, 
rather than of an elementary nature, in the 
belief that the gospel of fire prevention on the 
farms would thus be spread more quickly. The 
committee is planning to meet monthly to dis- 
cuss the book. The plan of preparation has not 
yet been decided upon. 

Those present included I. D. Goss of Chicago, 
chairman of the agricultural committee of the 
Council, chairman; G. F. Lewis, Toronto, 
deputy fire marshal of Ontario; H. E. Roethe, 


associate engineer of the department of agri- 
culture, Washington; W. J. Alcock of the Un- 
derwriters Laboratories, Chicago, representing 
C. R. Wellborn; Thomas E. Wheeler, secre- 
tary of the Agricultural Editors Association, 
Huntington, Ind.; James C. Slocum, editor of 
the Farm Fire Prevention Journal, and Wallace 
Rogers, chairman of the speakers’ bureau of the 
agricultural committee. 


Augusta Fire Prevention 


The Augusta Herald, Augusta, Ga., of Jan- 
uary 8, carried a full-page advertisement signed 
by a number of members of the Augusta Board 
of Underwriters, in which the work of John 
B. Kennedy, chief of the Augusta fire depart- 
ment, was widely praised. Chief Kennedy, in 
conjunction with Henry M. North, chairman 
of the Fire Prevention Committee of the 
Augusta Board, reduced the city fire loss to a 
point which was the lowest in ten years. The 
reduction was accomplished through a plan 
of inspections and removal of extreme hazards. 





Assets $2,569,807.88 





TORNADO 
Reinsurance 


INTER-OCEAN REINSURANCE 
GCOoMPANY 
CEDAR RAPIDS, IOWA 


Surplus to Treaty Holders $950,404.22 
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Reserves $1,619,403.66 
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The Development of Fire Insurance 
Capital 

Some very interesting facts are accessible in 
the Historical Data concerning the respective 
fire insurance companies shown in The Insur- 
ance Year Book. Here are traced the begin- 
nings and progress of the yirious companies, 
and it is found that many of the big stock com- 
panies of the present day either originated as 
mutual companies and were later converted into 
stock organizations, or were started with a 
very nominal capitalization, which grew as their 
business expanded. 

Among the companies which were originally 
mutual in form, for example, two are now cap- 
italized at $2,000,000 and one at $4,000,000. A 
stock company which now has $5,000,000 cap- 
ital and more than double that amount of sur- 
plus began business with $15,000 of capital paid 
in. Another company commenced operation with 
$1500 capital, and now has a capita! of $300,- 
000 and more than $400,000 surplus. Still an- 
other company, which commenced with $60,000 
capital, has $1,000,000 of capital and $1,400,000 
of surplus, over two-thirds of the capital hav- 
ing been derived from stock dividends. These 
are but a few of the many instances which go 
to prove that the history of fire insurance is a 
record in which business romance enters largely. 
The statistics presented in The Insurance Year 
Book tell many a tale of the ups and downs of 
the companies which provide protection for 
property owners. 


Insurance in India 

A series of articles has lately been published 
in the Bombay (India) Chronicle, urging na- 
tives of India to support Indian insurance com- 
panies. Such articles have also been reprinted 
in pamphlet form with a list of Indian com- 
panies. The articles were written by K. S. 
Ramchandra Igr, who is connected with one of 
the local insurance companies, and who visited 
the United States a few years ago and was im- 
pressed with the energetic methods in vogue 
here. 


California Union Fire Insurance Company 
It is expected that the new California Union 
Fire Insurance Company, of Los Angeles, will 
begin business this month. Its authorized capi- 
tal is placed at $1,000,000, of which it is stated 
that $200,000 has been subscribed, together with 
an initial surplus of $50,000. Jos. W. Walt is 
president, C. A. Shoemaker is vice-president 
and N. H. Bedell is secretary and treasurer. 


National Fire and Marine Progressing 

The financial statement of the National Fire 
and Marine of Elizabeth, N. J., as of January 
1, 1928, shows $422,174 of assets, a capital of 
$200,000, and a net surplus of $101,318. The 
surplus increased nearly $50,000 during the past 
year. 


S. Nicoll Schwartz Moves 
S. Nicoll Schwartz, of New York, licensed 


public adjuster, announces the removal of his 
office to 75 Maiden lane. 
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HE business man who carries fire 

insurance alone is only getting 50% 
of the protection he should have. Profits, 
rent, high salaries and many other items 
should be safeguarded against the time 
when fire might bring his whole business 
to a standstill. 

And an agent gets only 50% of the 
profits he should have when he sells fire 
policies and does not stress Use & Occu- 
pancy Insurance. 

Agents of this company are one hundred 
per centers. They believe in complete 
protection. Use & Occupancy insurance is 
no mystery to them. They know every 
phase of it, have studied its every advan- 

e. Whenever they sell or renew a fire 
policy they tell the complete, convincing 
story of Use & Occupancy. No alert busi- 
ness man neglects to take this important 
policy when it is properly explained to 
him. 

After all our agents’ unusual success 
with Use & Occupancy Insurance simply 
lies in knowing how to Tell Them in 

order to Sell Them. 


=IITVERPOOL, 
wo | ONDON 
GLOBE, 
Insurance CoO up 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Western Dept. Pacific Coast Dept. 
CHICAGO SAN FRANCISCO 





THE NATIONAL INSTITUTION WITH A WORLD WIDE BACKGROUND 
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Central States Life 


Insurance Company 
St. Louis, Mo. 








General Agency Openings 
in 


FLORIDA ILLINOIS IOWA 
MINNESOTA TEXAS 





Assets $9,500,000 





Insurance in Force 


$90,000,000 
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A Progressive SURETY and Casualty Co. 
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Albany Legislation 


Atpany, N. Y., February 1—Several Depart- 
ment bills are expected to be introduced in the 
legislature shortly. Last session it was well 
towards final adjournment before the measures, 
drafted by the Department, were offered. Thus 
far but one Department bill has made its ap- 
pearance—that put in by Senator Wales and 
Assemblyman Rogers, amending paragraphs 1 
and 2, subdivision C, and subdivision 2, section 
%, insurance law in relation to reserves under 
casualty and surety company policies. 

Thus far the Senate and House insurance, 
internal affairs and labor committees have given 
no consideration to pending insurance bills and 
workmen’s compensation law and highway law 
amendments pertaining to insurance. To date, 
the number of such measures introduced has 
been unusually small. 

Bills just offered in the two houses are the 
following : 

Senator Greenberg and Assemblyman Alter- 
man, amending optional standard provision 16, 
of subdivision D, of section 107, insurance law, 
in relation to cancellation of accident and health 
policies, by providing that a policy, which has 
been in force for three years, may not be can- 
celled by the company, if the premium continues 
to be paid, except for good and sufficient reasons, 
approved by the Superintendent of Insurance in 
each particular case, and that such policy may 
remain in full force and effect during the life 
time of the insured. Provision is made, how- 
ever, that the insurer. may exact an extra pre- 
mium for carrying the insurance, after the in- 
sured reaches the age limit of his class, upon 
fling an approved schedule of rates with the 
Insurance Superintendent. 

Senator Brereton and Assemblyman Bar- 
tholomew, amending subdivision 2, section 101-a, 
insurance law, by declaring to be group life 
insurance, life insurance covering guards of any 
prison or other institution in the State, under 
the Department of Correction, written under a 
policy issued to the warden or superintendent. 

Assemblyman Coughlin, amending section 
221, tax law, exempting from the transfer tax 
law the proceeds of any Federal war risk in- 
surance policy of any World War veteran, pay- 
able to his estate. 

Assemblyman Coughlin, amending section 13, 
workmen’s compensation law, permitting in- 
jured employees to recover, as part of their 
compensation, reasonable amounts expended for 
This measure will 
undoubtedly receive no little support at the 
hands of labor interests. 

Assemblyman Schwartzwald, amending sub- 
division 6, section 143, insurance law, relative 
to brokers’ certificates of authority. 


Assemblyman Coughlin, amending subdivision 
6, section 270, labor law, by providing that all 


partitions in the interior of fireproof buildings, 


where labor is employed, shall be of fireproof 


' material. 


Assemblyman Lord, adding new article 9-b, 
executive law, so as to make the State Police 
Superintendent a State Fire Marshall, and 
creating a Bureau of Fire Protection. 


HEADS NORTHERN OF 
NEW YORK 


James Marshall Succeeds William 
Brewster 








COMPANY TO INCREASE CAPITAL 





Dividend Rate of 15 Per Cent Per Annum 
Is Announced—Excellent Statement 
James Marshall, vice-president of the North- 
ern Insurance Company of New York, was 
elected president of the company at a meeting 
of the board of directors held this week. Wil- 
liam Brewster, who has been president of the 
company, was made chairman of the board. 
Mr. Marshall has had an experience of over 
forty years in the fire insurance business and 
has an extraordinarily large friendship within 
the business. He has been connected with the 
company as supervisor of its underwriting since 
1900. Mr. Marshall has been prominent in fire 
insurance organizations, especially the New 
York Fire Insurance Exchange and the New 
York Fire Insurance Rating Organization. 
The company’s dividend rate was increased 
from 10 per cent to 15 per cent annually when 
the board voted a semi-annual dividend of 7% 
per cent. In accordance with the action of 
many insurance companies recently, the direct- 
ors voted to recommend to the stockholders that 
the present par value of the shares of $100 
per share be reduced to $25 per share and that 
an increase of capital from $1,500,000 to $2,000,- 
000 be authorized. The new stock will be 
offered to present stockholders at the rate of 
one share for each three shares now held. The 
subscriptions will be made at 150 per cent, thus 
adding $250,000 to the surplus of the company. 
The stock is to be paid in full by March 26, 
1928. A special meeting of stockholders to vote 
on the proposition is to be held on February 27. 
The statement of the Northern as of Decem- 
ber 31, 1927, indicates assets of $8,634,299 and 
a net surplus of $2,841,821. The surplus to 
policyholders is given as $4,341,821. The com- 
pany has nearly $2 of assets for every $1 of 
liabilities. 


America Fore Group Results 

The Continental, Fidelity-Phenix, American 
Eagle and First American Fire insurance com- 
panies, of New York, constituting the America 
Fore group, made a fine record in 1927. Their 
combined assets at the end of the year were 
$161,442,044—an increase of $21,461,955. After 
increasing their unearned premium reserve $1,- 
294,151 to the sum of $56,539,385, and caring 
for other liabilities, the combined surplus to 
policyholders amounted to $81,658,299—an in- 
crease of $14,293,216. 


Will Select Directors for New Fire 
Company 

Cuicaco, Itt., January 30.—The meeting of 
prominent business men to help the promoters of 
the new Fire Insurance Company of Chicago 
to select a board of directors has been called 
for February 7 by Harold W. Letton, chair- 
man of the organization committee. 
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America Fore Stickers 


Policies issued by the America Fire group 
of fire insurance companies are being sent out 
with the following sticker attached, the pur- 
pose being to help give the policyholder a better 
understanding of the insurance business: 


Insurance is acknowledged to be the basis of 
credit as well as the backbone of commerce. A 
policy of insurance relieves the policyholder of 
a responsibility in whatever direction the in- 
surance covers, be that fire, life or casualty. 
And by that relief is the policyholder able to 
add just that much to his energy in other di- 
rections, 

No business in the United States functions 
more smoothly nor more fairly than insurance. 
No business that is on a safe and stable basis 
can possibly operate at less profit than the in- 
surance business is operating on at the present 
time. And should insurance be unfairly at- 
tacked in the future, it is a matter of concern 
to you as well as to the insurance business. 
That your insurance company is successful is 
as vital to you as it is to the company itself. 

Insurance has nothing to conceal. Insurance 
is performing a real benefit to your community 
and insurance is doing its share towards mak- 
ing the United States great. 


William L. Leonard Promoted 

INDIANAPOLIS, IND., January 28.—William L. 
Leonard, for the past six years State agent 
in Indiana for the Firemens Fund and Home 
Fire and Marine Insurance Company, has been 
promoted to the company’s Western department, 
where he will do general supervisory and 
executive work. He will be located in Chi- 
cago after February 1. Previous to his last 
connection, Mr. Leonard was with the Phoenix 
of London in the Indiana field. 


| 
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Cn this Seventy-fifth Anni- 
versary of The Continental In- 
surance Company, it is gratifying 
indeed to contemplate the heroic 
history of our first three-quarters 
of a century. 


In 1852, with the disastrous 
New York City conflagrations of 1835 and 
1845 still vivid in the memory of all, a 
courageous group of business men, with the 
Hon. William V. Brady, ex-mayor of the 
City of New York, as their president, em- 
barked upon the stormy sea of fire under- 
writing, christening their craft The Conti- 
nental Insurance Company of the City of 
New York. On the 7th of January, 1853, 
all legal preliminaries of organization having 
been completed, The Continental’s first pol- 
icy was issued. And the first Continental 
agency was established at Cleveland, Ohio, 
before the year had passed. 


Overcoming such difficulties as arose in 
its path with business strategy often dra- 
matic, The Continental from the first com- 
manded the confidence of the nation. Its 
extension of power and influence as an un- 


derwriting institution was inevitable. 


Today, The Continental, mother com- 
pany of the famous “America Fore’’ Group, 
is one of the outstanding fire insurance com- 
panies, still commanding confidence inspired 
by financial strength and integrity and judi- 
cious underwriting. 


1853—1928! We look with pride at the 
record of those years. 1928 forward? We 
look to a future as illustrious as the past, 
with a firm resolve to continue to merit the 
trust imposed in us as one of the leading 
underwriting organizations in the country. 


Ghee CONTINENTAL 


INSURANCE COMPANY 
EIGHTY MCAIDEX, LtNE, NEW YORK, NY. 


CASH CAPITAL: FIFTEEN MILLION DOLLARS 


NEW YORK * CHICAGO * MONTREAL ¢ 


SAN FRANCISCO 
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YEARS 


1853 — 1928 


On September 10th, 1853, 
the Rev. Evan M. Johnson 
received the first policy of in- 
surance written in the newly 
formed Phenix Fire Insur- 
ance Company of Brooklyn—‘$2,000 on 
each of his two 4-story brick, tin roof, 
coped dwelling-houses, situate on the east 
side of Adams Street commencing one hun- 
dred and twenty feet south of Johnson 
Street, Brooklyn,’’—for one year at the rate 
of thirty-five cents. 





From that time on a steady growth in- 
vested this underwriting organization with 
power to carry on successfully and to with- 
stand the shocks of mighty conflagrations 
which were to come. In 1866 the name of 
the company was changed from the Phenix 


FIDELITY-PHENIX 


FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK,NY. 


ERNEST STURM, Choirmaon of the Board 
PAUL L-HAID , President ~ 


CASH CAPITAL-~TEN MILLION DOLLARS 


NEW YORK ¢* CHICAGO * MONTREAL ¢ SAN FRANCISCO 


Fire Insurance Company to the Phenix In- 
surance Company as which it continued to 
progress until 1910 when it was consolidated 
with the Fidelity Fire Insurance Company, 
a New York corporation organized in 1906, 
the merger being known as the Fidelity- 
Phenix Fire Insurance Company of New 


York. 


Seventy-five years soon will have passed 
since the issuance of that first policy in 
Brooklyn, New York. Today the Fidelity- 
Phenix, a prominent member of the 
“America Fore” Group of Fire Insurance 
Companies, is known and respected from 
coast to coast. 


Strong in itself, more powerful because 
of its “America Fore” affiliation, the Fidel- 
ity-Phenix on its seventy-fifth birthday 
stands rightfully in its place among the 
leading insurance companies of today. 
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PRESIDENT 55 FIFTH AVENUE, 
NEW YORK CITY 
/ 
FINANCIAL STATEMENT AS OF DECEMBER 31, 1927 
ASSETS LIABILITIES 
United States Government Bonds............. $242,320 .00 -ccomcaaiaga ite. ORE Oe Te ee * $757,984 .82 
Ea eo ore ee 477,950 .00 Reserve for Unearned Premiums....,.......... 1,088,473 .96 
eR a 5) Vatecs ioc wet le b's lols 6 4)'50 cca lorsious se 1,215,030 .00 Reserve for Commissions..................... 96,476 .65 
wo ESS ee 228,700 .00 WRGSCEVENOF WARES «6.6. 5o.s.o.0.o:5 see 0 0b oencecece 47,448 .91 
ee ES Se ee 249,750 .00 RROSERVC LOTMERDERSES 6 ooo io ik ek cccoe ewe cen. 5,200 .00 
Cash in Company’s Office and in Banks........ 240,706 .02 Voluntary Reserve for Contingencies .......... 30,000 .00 
Premiums in Course of Collection (Under Three Capital Paid Up. .... <5 5.25.4. $700,000.00 
MNES isc ais aint sis ob 3 os sewic di a waeminisee o% 402,736 .83 DIGESTS 5.5 oo ie sos eres cies ove 381,042.95 
Anorued Interest:on Bonds.............cceccess 29,510 .57 ee 
ee | ee ae 19,923 .87 Surplus as Regards Policyholders........... 1,081,042.95 
$3,106,627.29 $3,106,627.29 
Business Written In 1927.................. $2,302,950.63 
Business Written In 1926.................. 1,884,212.63 











Nineteenth Annual Statement of 


GEORGIA CASUALTY COMPANY 


ATLANTA, GEORGIA 
HARRY C. MITCHELL, President 


DECEMBER 31, 1927 





ASSETS 
REEL LOLE ALL $ 45,182.25 
First Mortgage Loans............ 507,275.55 
Bonds (Market Value)........... 1,180,935.80 
Stocks (Market Value)........... 376,025.00 
Coote den Bgeiies.... «2... 5... 531,428.56 
Uncollected Premiums less than 

TE OL me ee 475,154.07 
Accrued Interest................ 26,313.71 
ee 26,949.11 

CS ee eee ee | $3,169,264.05 


LIABILITIES 


Reserve for Losses and Claims...$ 912,428.08 
Reserve for Unearned Premiums. 977,719.63 
Reserve for Commissions........ 112,835.27 
Reserve for Taxes and Expenses. . 54,082.00 


$2,057,064.98 





Ee $500,000.00 
re 612,199.07—$1,112,199.07 





Total Liabilities............... $3, 169,264.05 


We have audited the books and accounts of the Georgia Casualty Company for the year 
1927, and hereby certify that the financial condition as of December 31, 1927, as given 


in above statement is correct. 


(Signed) JOSEPH FROGGATT & CO., INC. 


Public Accountants and Auditors 
New York 
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Casualty, Surety and Miscellaneous 





UNETHICAL ATTORNEYS 


New York Citizens’ Committee Or- 
ganized Against Fraud 








BAD PRACTICES DENOUNCED 
The Spectator’s Campaign Winning Ap- 
proval—Public Opinion Being Aroused 
The recent movement against ambulance chas- 
ing attorneys and abuses in negligence cases 
taken on contingent fees, which was begun in 
the insurance business by THE SpecraTor as far 
back as June of last year, received added im- 
petus at a dinner meeting of the Citizens’ Com- 
mittee Against Fraudulent Claims, held last Fri- 
day night at the Town Hall Club, New York 
city, for the purpose of forming an advisory 
council and deciding on ways and means of ap- 
proaching the problem. That organization, of 
which Robert Appleton is chairman, has been 
most active in arousing public opinion and bring- 
ing pressure to bear so that the work of the 
crooked attorney might be stamped out. 





Speakers on the program for the evening 
were Hon. Charles H. Tuttle, United States 
attorney for the Southern district of New York, 
who spoke on “The Law—A Business or a Pro- 
fession”; and Hon. Richard C. Patterson, Jr., 
commissioner of correction; Dr. John M. Gib- 
bons, general attorney of the New York, New 
Haven & Hartford Railroad; Prof. I. Maurice 
Wormser, editor of the New York Law Journal, 
and Frank E. Carstarphen, general counsel of 
the Citizens’ Committee. 

The proposition that the Appellate Division 
of the State Supreme Court appoint an official 
to whom complaints against attorneys could be 
referred, which was recently presented to that 
division in the form of a petition from a com- 
mittee headed by Hon. Charles E. Hughes, re- 
ceived unanimous support. It will be recalled 
that this suggestion was first broached in a 
letter written by Arthur L. J. Smith, president 
of The Spectator Company, and printed in The 
Brooklyn Daily Eagle of September 21. 

Attorney Tuttle, in his remarks, urged that 
the law be confined to men equipped to view it 
as a profession and stressed the development of 
arbitration as a means of settlement. He also 
stated his belief that business men and lawyers 
had much in common both in their ideals and 
in the issue which arose. Perjury, he believes, 
should be confined to a misstatement of the 
truth in court. The present system of affidavits 
for all sorts of documents, taxes, etc., has 
brought about a situation wherein “perjury ex- 
ists because the oath has lost its sanctity.” 
Summarized remarks of other speakers will be 
found in The Observation Post on Page 4 of 
this issue. 

The advisory council of the Citizens’ Com- 
mittee Against Fraudulent Claims will be com- 





posed of 50 of the most prominent business 
and professional men of New York, and will 
include such insurance executives as J. J. 
Meador, vice-president of the United States Cas- 
ualty Company; Lamar Hill, vice-president and 
counsel of the Continental and Fidelity-Phenix 
companies; Harold A. Ley, president of the 
Life Extension Institute, and others. Insurance 
men already identified with the Citizens’ Com- 
mittee are Albert W. Whitney, acting manager 
of the National Bureau of Casualty & Surety 
Underwriters; W. A. Earl, general attorney of 
the Hartford Accident; William Butler, counsel 
of the United States Casualty; James J. Hoey, 
Hoey & Ellison; C. R. Wilder, vice-president of 
the Liberty Mutual; and C. E. Clapham, man- 
ager of the New York Public Automobile Acci- 
dent Prevention & Statistical Bureau. 


AUTOMOBILE LIABILITY RATES 
H. P. Stellwagen Explains Data Used for 
Revised Schedule 
[To THE Epitor oF THE SPECTATOR] 
Dear Sir: 

Your editorial entitled “Can It Be Done?” in 
the January 26th edition of THE Spectator is 
not quite accurate in respect to the present 
practice of automobile rate-making. 

The private passenger car public liability 
rates promulgated December 12, 1927, were 
based on statistics for the policy years 1923-1926 
inclusive. True, the 1926 policy year was re- 
ported as of December 31, 1926, and it was 
therefore necessary to convert it to an earned 
basis. Consequently, there was a lag of only 
a little more than eleven months between the 
termination date of the experience data and the 
effective date of the rates based upon those 
data. 

Further than this, the National Bureau un- 
dertook a study of experience for the first nine 
months of 1927 in order that the 1928 rates 
might reflect the latest experience trends and 
tendencies. The experience for the first nine 
months of 1927 was compared with the experi- 
ence for the corresponding period of 1926 and 
in this way it was possible to apply the neces- 
sary trend factors to the past experience in 
order to measure conditions as they will most 
probably develop in 1928. 

I realize that the lag between the period dur- 
ing which data were accumulated and the pe- 
riod during which new rates apply, presents a 
serious problem and that it is not entirely solved 
yet for many of the casualty lines. However, 
as I have indicated in this letter, the experi- 
ence data is brought right down to date in the 
making of automobile rates. 

Yours truly, 
H. P. STeLLWAGEN, Secretary-Treasurer, 
National Bureau of Casualty and Surety 
Underwriters. 
New York city, January 28, 1928. 


John L. Mee Heads New York Agency 
Committee 

John L. Mee, vice-president and superinten- 

dent of agents for the National Surety Com- 

pany, has been selected as chairman of the New 

York city agency committee of the Conference 

on Acquisition and Field Supervision Cost for 
Fidelity and Surety Insurance. 
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GLOBE INDEMNITY’S 
SUCCESS 


Company’s 1927 Statement Shows 
Continued Progress 








ASSETS NOW TOTAL $36,766,170 





Voluntary Contingent Reserve Practically 
Doubled During the Year 

Collectively, the casualty and surety com- 
panies in the United States have shown an un- 
derwriting loss for many years past. In the 
face of this condition, the Globe Indemnity 
Company, Newark, of which A. Duncan Reid 
is president, has consistently produced an un- 
derwriting profit and has continued to increase 
both the quality and volume of its writings. 
For this reason the annual statement of that 
company is of more than ordinary interest to 
the casualty and surety fraternity, and the rec- 
ord it has established has come to be a definite 
gauge of insurance progress. 

The 1927 financial statement of the Globe In- 
demnity, which is printed on the front cover 
of this issue of THE SPECTATOR, again reflects 
the healthy advancement its progressive and 
sound methods have earned it. 

The assets of the company during the year 
1927 were increased by $4,438,914.78, bringing 
the total to $36,766,169.91. The total premiums 
written, less cancellations and return premiums, 
amounted to $24,740,122.35, after deducting re- 
insurance, $22,931,921.22. Interest from in- 
vestments and other sources amounted to $1,- 
430,516.65, making a total income for the year 
of $24,362,437.87. 

After making full provision for all outstand- 
ing claims, which includes the unusual sum of 
$1,200,000 for unreported losses, and after car- 
ing for all other liabilities, the voluntary reserve 
for contingencies, including the fluctuation in 
the value of securities, has increased to the very 
substantial sum of $4,892,962, as contrasted with 
$2,524,285 for the year 1926. This voluntary 
reserve, with a capital of $2,500,000 and a sur- 
plus of $5,000,000, makes a total protection for 
policyholders of $12,392,962.18. 

These results reflect very real credit upon 
the management of the company which, for 
several years, has been a leader in producing an 
underwriting profit in the difficult field of cas- 
ualty and surety insurance. 


Wallace J. Falvey Made First Vice-Presi- 
dent of Massachusetts Bonding 

Wallace J. Falvey, who has been vice-presi- 
dent in charge of the New York office of the 
Massachusetts Bonding and Insurance Com- 
pany, Boston, for the past two years, has been 
made first vice-president of the organization. 
He will continue to supervise the New York 
territory. 
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Georgia Casualty Makes Big Gains 

An inspection of the nineteenth annual state- 
ment of the Georgia Casualty Company, of At- 
lanta, Ga., shows that very considerable ad- 
vances were made by the company during the 
past year. Among the outstanding gains were 
one of $362,000 in assets and one of $386,000 
in net surplus. The company is now in far 
stronger condition than at any previous time in 
its history. As of December 31, 1927, its re- 
sources aggregated $3,169,264, while its surplus 
as to policyholders was $1,112,199, including 
$500,000 capital. Included in the assets are 
bonds valued at $1,180,936; stocks worth $376,- 
025; real estate appraised at $45,182; first mort- 
gage loans amounting to $507,276; cash, $531,- 
429; uncollected premiums less than 90 days 
due, $475,154, and various smaller items. Chief 
among the liabilities are the reserve for losses 
and claims, $912,428, and the unearned pre- 
mium reserve, $977,720. The company had its 
accounts audited by the well-known New York 
firm of Joseph Froggatt & Co., Inc., who cer- 
tify to the accuracy of the statement. The 
Georgia Casualty has a strong official staff, con- 
stituted as follows: Chairman of the board, 
Eugene R. Black; president, Harry C. Mitchell ; 
vice-presidents, Will Gunn and George W. 
Powell; secretary and treasurer, J. C. Morton; 
assistant treasurer, W. R. Woodward. 

George W. Powell, who was recently elected 
a director and vice-president of the company, is 
directly in charge of the underwriting depart- 
ment. 

C. S. Sargent of the New York banking firm 
of Kidder, Peabody & Company, and Robert 
T. Jones, Jr., an attorney of Atlanta, are also 
now directors of the Georgia Casualty. 

Following the recent annual meeting of the 
Georgia Casualty Company, it was announced 
that additional capital to the extent of $1,500,- 
000 had just been put into the company, part of 
which was for the purchase of substantial stock 
interests. President Mitchell, in commenting 


on the excellent financial condition of the com- 
pany, said that plans for a continuation of its 
steady growth are being vigorously pushed, 
and he anticipates a greatly increased business 
during the current year. 


Massachusetts Automobile Liability 
Results 

The automobile liability insurance situation 
under the Massachusetts compulsory law is one 
of the chief topics among underwriters of casu- 
alty companies. Those companies which had 
large volume of this class of business in the 
Bay State apparently found the experience any- 
thing but profitable. On the other hand, some 
of the companies, writing a comparatively small 
amount of this business, and that in the less 
congested districts of the State, did not have 
such high loss ratios. In addition, there was 
another factor, namely, that many of the auto- 
mobile policyholders also became policyholders 
of other and more profitable lines of coverage. 
The Massachusetts problem can scarcely be 
considered settled as the companies’ loss ratios 
for a single year are obviously not indicative of 
what the ultimate result will be. It is said that 
loss ratios on this business in Massachusetts 
were fairly good for the first six months, be- 
fore any great number of claims had arisen, but 
gradually grew worse and worse as the close of 
the year drew on. An interesting comment on 
this question is contained in the following letter 
from the vice-president of a prominent casualty 
company : 


[To the Editor of Ture Spectator] 


The statement in your review of “Casualty 
Insurance in 1927” that “despite the belief of 
many, the compulsory automobile liability sit- 
uation (in Massachusetts) did not turn out as 
badly as expected for the companies” is errone- 
ous. The experience was much worse than 
anticipated. The actual facts, if the companies 
will give them to you, will be interesting and en- 
lightening. 
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EXAMINATION REPORT 





Century Indemnity Figures as of 
June 30, 1927 





$1,000,000 CONTRIBUTED TO SURPLUS 





Unearned Premium Reserve Totals $549,- 
164—Loss Reserve Is $112,172 

The Century Indemnity Company, Hartford, 
the casualty running mate of the AZtna (Fire) 
Insurance Company, wrote net premiums of 
$745,022.89 during the first six months of 1927, 
according to the report of the regular examina- 
tion made by the Connecticut Insurance De- 
partment and released by Insurance Commis- 
sioner Howard P. Dunham. The examination 
was made, as of June 30, 1927, and covers the 
transactions of the company since it began busi- 
ness on May 6, 1926. 

The company commenced business with a 
capital of $200,000. Up to June 30, 1927, the 
capital had been increased to $750,000 and $1,- 
000,000 had been contributed to surplus. 

Of the total premium income of $745,022.89, 
automobile liability premiums amounted to 
$375,977.06 and the auto property damage pre- 
miums were $123,007.30. The company writes 
almost all of the recognized casualty lines. 

The report contains an underwriting and in- 
vestment exhibit covering the period from com- 
mencement of business up to June 30, 1927. 

The surplus, as of June 30, 1927, amounted to 
$700,509.12. The unearned premium reserve 
which the company was carrying amounted to 
$549,164.31, and the loss reserve was $112,- 
172.20. 


Great Progress of Commercial Casualty 

During 1927 the Commercial Casualty Insur- 
ance Company, of Newark, N. J., progressed 
very materially in its volume of business as. 
well as in its resources. Its premiums written: 
in 1927 aggregated $12,082,037, against $10,592,- 
290 in 1926, showing an increase of $1,489,747. 
Its assets on January 1, 1928, aggregated $14,- 
617,554, representing an increase during the year 
of about $907,000. Maintaining its capital at 
$2,500,000 and its surplus at the round sum of 
$2,500,000, the company shows among its lia- 
bilities a voluntary reserve of $500,000 and an 
additional reserve for liability and workmen’s 
compensation claims of $250,000, beyond its re- 
ported claim reserve of $3,568,827, its premium 
reserve of $4,589,993, and the sum of $708,734 


reserved for all other liabilities. The premium 


* reserve increased $316,000 last year, and the 


sum of $541,000 was added to the loss and claim 
reserve. Of the company’s assets, $11,378,370 
are represented by stocks, bonds, and mortgages; 
it had a cash balance of $574,245, and it owns 
real estate valued at $508,215, other items mak- 
ing up the balance of the resources. The com- 
pany has shown steady progress from year to 
year, and is a considerable factor in the cas- 
ualty insurance world. Its officers are: C. W. 


Feigenspan, president; J. Horace Shale, vice- 
president and general manager; W. C. Garrison,. 
treasurer, and W. Van Winkle, secretary. 
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Compensation Rates 
(Concluded from page 3) 


adopted by the conference committee. This rec- 
ommendation calls for the .addition of a loss 
constant to each risk falling into the “small 
risk” class according to industry group with an 
offsetting reduction in manual rates to partially 
compensate for the addition of the loss con- 
stant, the recommendation being as follows: 


Offsetting 

Reduction 

Loss in Manual 
Industry Group Constant Rates 
aNGTACNNEROS 5s 6 cinediceeccee $20.00 2.5% 
COOTAOTEIE 6.056c0s-c csc cwsions 40.00 5.0% 
Pt GUN ee avons Alcan macles 4.00 wales 


3. There is an expense involved in the han- 
dling of each compensation risk which cannot 
be adequately taken care of by a percentage 
loading in the premium, and four of the con- 
ferees reached the conclusion that a charge of 
$8 would be necessary in order to cover the 
minimum cost of handling the small risks, this 
charge to be made in addition to the loss con- 
stant. A dissenting member of the committee 
reaches the conclusion that $3 would be an ade- 
quate expense charge and I am inclined to agree 
with him, and accordingly will accept and ap- 
prove of his recommendation. 

4. It is proposed to adopt a minimum pay- 
roll of $1500 per annum on the theory that this 
represents the average annual wages of one 
workman. This proposal affects what would be 
termed minimum rated risks and is only justifi- 
able upon the assumption that without some rule 
such as this the employer, through neglect to 
keep proper records, could escape payment of 
a premium based upon the wages of even a 
single workman. On this assumption this item 
is also accepted and approved. 

5. This item is of particular concern to the 
stock insurance companies and has been brought 
up at the request and insistence of the repre- 
sentatives of the stock companies. It is pro- 
posed to load the compensation manual rates 
2% per cent to provide a margin for safety or 
profit. This proposal ignores the investment 
profit made by the companies incidental to the 
transaction of the workmen’s compensation 
business, which profit bears a sizable proportion 
to the capital investments of the stock com- 
panies. At present the manual rates for all car- 
riers are loaded for administration and acquisi- 
tion expenses. So far as the State fund and 
the mutual carriers are concerned any savings 
in acquisition cost are ultimately returned to the 
policyholders. I am unable to justify the im- 
position of another 2%4 per cent upon the already 
peavy burdens placed upon employers by reason 
of the compulsory compensation insurance act. 

The transfer of loadings from the “large 
risk” group to the “small risk” group by reason 
of the loss constants and expense constants 
herewith approved will tend to relieve the situ- 
ation complained of so far as the “small risk” 
group is concerned, without transforming the 
present profitable character of the “large risk” 
group into an unprofitable group. Moreover, it 
is natural in the insurance business, notwith- 
standing that rates may be adequate, that some 
companies lose money while others make a 
profit. This profit is generally ascribed to skill- 
ful underwriting as well as economical man- 
agement, and I believe that the situation should 
continue to be such that the profits derived from 
the compensation insurance business should be 
confined to the investment income incident to 
the business and to such adidtional profits which 
may be the fruits of skillful and careful under- 
writing or which may result from the savings 
due to wise and economical management. For 


this reason I have disapproved of the recom- 
mendation for a 2% per cent margin for “safety 
or profit.” 

6. This involves the recognition of tenden- 
cies and trends in individual experience, by giv- 
ing greater weight to the most recent experi- 


ence. It is proposed that in experience rating 
individual risks, relative weights of 1, 2, 3 and 
4 be applied to payrolls and losses of the earliest, 
second, third and latest years, respectively, of 
the experience period. The proposed weight- 
ing is accepted. 

This department, as well as the insurance car- 
riers, is entitled to all of the information which 
it is possible to extract from the experience 
of the companies, and the statistical plans fol- 
lowed in the past have left many conditions 
and features a matter of speculation instead of 
knowledge. I am accordingly in favor of the 
recommendation contained in the majority re- 
port requiring a unit system of reporting statis- 
tics so that the detailed information may be ex- 
tracted therefrom whenever questions of impor- 
tance make such information necessary. The 
precise plan to be adopted can be determined 
by conference of the interested organizations 
and the company representatives with this de- 


American Bonding Elects Four Executives 

The American Bonding Company, running 
mate of the Fidelity and Deposit Company of 
Baltimore, has elected four new officials, all 
of them already connected with the parent or- 
ganization. Vincent Cullen and John A. Grif- 
fin have been made vice-presidents of the Amer- 
ican Bonding; and James F. O’Hea and Wil- 
liam Bullock have been made assistant secre- 
taries. For Mr. Cullen, who is vice-president 
at New York for the Fidelity and Deposit, it 
is a return to his first insurance connection, for 
he joined the American Bonding in 1902 as an 
office boy. Now that the company has been re- 
vived by the Fidelity and Deposit, he becomes 
a vice-president. The other three officials are, 
like, Mr. Cullen, with the Fidelity and Deposit 
at the New York office, and are experienced 
executives. 


SUN INDEMNITY’S PROGRESS 


1927 Premium Volume Shows Healthy In- 
crease Over 1926 


The 1927 annual statement of the Sun In- 
demnity Company, New York, shows that this 
organization, of which F. I. P. Callos is presi- 
dent, achieved very satisfactory results during 
the year. The net premium writings point to 
steady progress since they increased by nearly 
half a million dollars to the sum of $2,302,951; 
a substantial gain over the total for 1926. There 
was also a slight gain in surplus, indicative of 
sound and careful management, even after de- 
duction of $112,580 of premiums in course of 
collection. The surplus gain is probably largely 
in excess of the figure claimed, since most of 
these premiums are very likely collectible. 


The company not only increased its net pre- 
mium writings by $418,738 to the sum of $2,- 
302,951, but was able to increase its claim re- 
serve by $235,749; to add $181,374 to its un- 
earned premium reserve; and to care for its 
expenses, and still show an increase in sur- 
plus of $2027. This increase was made, also, 
after deduction of $112,580 of premiums in 
course of collection, effective prior to October 
1, 1927, most of which are no doubt collectible. 

It is noticeable, also, that the company has 
set up a voluntary reserve for contingencies 
amounting to $30,000, which is included among 
the liabilities. Its assets increased $438,884, 
now aggregating $3,106,627; its claim reserve 
amounts to $144,228; its unearned premium re- 
serve to $1,088,474; and its net surplus to $381,- 
043, which latter, with a capital of $700,000, 
forms the surplus to policyholders. 








Supplement to Extracts from the Statements of Casualty Surety 
and Miscellaneous Companies for 1927 


The following figures from the statements of casualty, surety and miscellaneous insurance 
companies, covering the year 1927, have been compiled from returns made direct to THE SPECTATOR: 


: Capital Total Net Dividend Total 
Name and Location of Co. Stock Admitted Net Premiums _ Total Losses Paid to Expenses Expendi- 
Paid in Assets Surplus Written Income Paid Stockholders Paid tures 
Amer. Benefit Assn., Minn.. Mutual 6,831 6,530 3,874 8,897 1,108 8 951 2,067 
American Casualty, Reading 1,000,000 3,516,761 755,654 1,693,973 1,874,970 577,431 140,000 844,027 1,561,458 
Atlas Casualty, Chicago. ... 200,000 599,945 108,676 426,062 537,750 i, rere 301,516 484, 
American Ind., Galveston.. . 600,000 1,871,181 518,683 524,183 634,809 279,690 48,000 186,556 514,246 
Conn. Gen’! Life, Hartford * 2,000,000 100,846,677 6,210,327 2,221,938 2,222,252 Tae caceces 1,020,463 1,896,392 
Commonwealth Cas., Phila. . 600,000 2,480,348 413,321 2,644,282 3,046,926 1,218,306 63,000 1,044,933 2,326,239 
Federal Cas., Milwaukee.... Mutual 11,554 2,303 31,158 34,293 es 18,977 33,563 
Federal Mut. Auto., Milw... Mutual 56,995 8,371 67,453 69,831 (i) ae 34,034 56,240 
Globe Indemnity, Newark.. 2,500,000 36,766,170 5,000,000 22,931,921 24,362,438 12,058,023 625,000 8,045,970 20,762,367 


Indemnity of N. A., Phila... 1,000,000 17,799,672 


International Trav., Dallas.. 100,000 243,349 88,709 
Interst. Bus. Men’s, DesM.. Mutual 609,314 397,489 
Loyal Protective, Boston... 100,000 958,512 440,844 
Lon. & Lanch. Ind., Hart... 750,000 5,435,050 1,067,928 
Mfrs. & Whise. Ind., Denver Reciprocal 188,003 125,831 


Maryland Cas., Baltimore... 5,000,000 44,394,436 


3,523,711 14,928,719 15,581,047 6,599,778 150,000 


6,206,119 29,403,001 32,360,398 15,916,529 
5 32,768 


6,514,564 13,264,342 


306,258 415,046 iy ree 114,275 439,032 
1,246,377 1,274,826 AL, Serre 559,367 1,246,541 
1,147,796 1,342,673 598,623 627,564 665,585 1,291,773 
3,395,007 4,186,620 1,558,654 7, 1,645,300 3,241,454 

118,945 130,989 23,871 41,358 446,919 112,253 


999,997 12,594,154 28,510,683 
244 


Mass. Plate Glass, Boston... 100,000 371,353 250,323 88,511 160,762 L 15,000 87,244 102, 

Minn. Com’! Men, Minn’l’s. Mutual 252,143 219,626 329,966 332,734 233,794 =k cee 86,852 320,646 
Nat’l Fire Exch., St. Louis.. Reciprocal 135,313 106,764 54,783 58,531 13,912 4,691 20,110 51,686 
Nat’l Ind. Exch., St. Louis.. Reciprocal 273,135 152,147 304,025 314,313 98,204 11,484 107,392 217,079 
Northwestern C. & S., Milw. 750,000 2,178,551 368,415 985,148 1,395,372 833,705 46,141 473,202 1,353,047 
Nevada Sur. & Bond., Reno. 250,000 318,526 49,317 28,186 38,964 Ct 0 ae ae 5,457 24,417 
Oregon Auto., Portland..... 100,000 304,861 82,126 240,595 253,153 84,660 10,000 109,517 204,178 
Preferred Accident, N. Y... 3,500,000 12,289,731 2,564,494 5,297,993 5,820,677 2,586,776 420,000 2,087,374 5,094,150 
Reliable Auto., South Bend. Reciprocal 155,072 21,518 345,208 345,213 143,136 167,676 143,135 310,811 
Standard Accident, Detroit.. 2,500,000 23,133,943 2,302,243 19,354,826 20,503,006 7,801,820 217,500 9,760,596 17,779,916 
State Auto., Des Moines.... Reciprocal 39,713 8,413 383,532 388,774 165,338 ...... 204,705 370, 

Sun Indemnity, New York.. 700,000 3,106,627 381,043 2,302,951 2,409,099 1,181,396 ...... 832,927 2,014,323 
Texas Indemnity, Galveston. 100,000 658,481 34,671 110 906,085 459,590 212,328 109,043 780,961 
Transit Mutual, Boston.... Mutual 742,956 579,790 145,439 193,344 po | Sr es 28,386 99,470 
Union Ind., New Orleans... 2,500,000 12,164,750 1,229,879 9,157,020 10,694,095 4,915,569 373,500 4,130,307 9,419,376 
Universal L. & A., Dallas... 50,000 78,179 24,877 17,319 18,586 See ¢ esuce 40,512 42,837 
United Auto., Grand Rapids. 100,000 209,234 26,314 135,570 145,102 56,445 7,997 71,207 135,649 
U. S. Fid. & Guar., Balt.... 7,500,000 58,509,267 11,246,590 40,571,950 44,032,316 21,911,840 1,432,500 15,974,579 39,393,440 
Western Casualty, Denver. . 200,000 333,772 50,401 466,149 484,697 210,418 £31,136 250,690 493,277 


to policy: 
to policyholders. 


29 


*Capital, assets and surplus include life branch; balance pertains to 1 
Solder, d Includes $5,000 reduction in guaranteefund. e Includes $202,328 dividends to policyholders. / Includes $15,136 dividends 


accident and health department only. 6 Includes $17,564 dividends 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - : - - $5,000,905.77 
Capital - - - - 750,000.00 
Surplus - -  1,186,456.08 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - 2,564,449.00 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 








New York UNDERWRITERS 
INSURANCE COMPANY 


CAPITAL $2.000.000. 


A. & J. H. STODDART, General Agents 


100 William Street = - ° ° - New York City 





FIRE - AUTOMOBILE - WINDSTORM 
BUSINESS INTERRUPTION INDEMNITY 











NORTHWESTERN 


CASUALTY AND SURETY COMPANY 
MILWAUKEE, WISCONSIN 


wl 


Home Office — Brumder Building 
MILWAUKEE, WISCONSIN 


Executive Offices 
Union Indemnity Bldg. 
New Orleans 


Eastern Department 
100 Maiden Lane 
New York 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTOMOBILE 
LIABILITY, PLATE GLASS AND WORKMEN’S 
COMPENSATION INSURANCE 





To the Man Who is Willing—and Will 





none AT SAN aS 
We are prepared to offer unusual opportunities for money- 
making NOW asd creating a competency for the FUTURE. 
For Contracts and Territory, address 
H. M. HARGROVE, President BEAUMONT, TEXAS 




















GEORGIA 
CASUALTY COMPANY 


Atlanta, Georgia 


HARRY C. MITCHELL 


President 


COMPLETE CASUALTY INSURANCE SERVICE 
APPLICATIONS FOR AGENCIES SOLICITED 





























—1927— 
SECOND EDITION NOW READY 


FREQUENCY CURVES 


AND 


CORRELATION 


By W. Palin Elderton, F. I. A., C. B. E. 


A new edition of Frequency Curves and Correlation is 
announced by the publishers. The work on Frequency 
Curves has been rearranged and now includes a comparison 
of various systems on Curves. The chapters on Correla- 
tion, Contingency, Probable Errors and Goodness of Fit 
have been rewritten and enlarged and a new chapter on 
Correlation has been added. An abridged course of read- 
ing suggested for those desiring especially to know about 
the practical treatment of correlation, sampling, etc. This 
valuable technical work contains 248 pages, and also fold- 
ing diagrams and tables. 


Price, $7.50 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Casualty, Surety, Etc. 








UNITED STATES FIDELITY 
AND GUARANTY COMPANY 





Tremendous Advances Made in 1927 
By This Great Baltimore Institution 





RESOURCES NOW NEARLY $60,000,000 





Surplus as to Policyholders Exceeds 
$19,650,000 

The year just closed was the greatest year in 
the history of that strong and progressive in- 
stitution, the United States Fidelity and Guar- 
anty Company, of Baltimore. Advances were 
made in all important items in the company’s 
statement covering 1927, the net premium in- 
come having increased over $2,700,000; assets 
having advanced nearly $7,350,000; reserves 
having been increased by over $3,340,000, and 
the surplus having been augmented to the extent 
of nearly $2,500,000 after the payment of $1,- 
432,500 for dividends (18% plus 2% extra). 
The gross premiums written amounted to $44,- 
625,893, and after deducting reinsurances, the 
net premiums were $40,856,097. These pre- 
miums were divided into three general classes, 
as follows: fidelity and surety, $11,563,114; 
burglary, $1,802,691, and casualty and credit, 
$27,490,292. Losses, including expenses of ad- 
justment, inspection and accident prevention, re- 
quired $22,002,755; expenses, including commis- 
sions, but excepting taxes, amounted to $14,- 
258,775, while taxes paid aggregated $1,471,- 
099—a total of $37,732,629, leaving a credit bal- 
ance from underwriting of $3,123,468. 


President R. Howard Bland directs particu- 
lar attention to the amount of taxes paid, which 
exceeds the sum paid for dividends last year 
and was $351,595 greater than the tax payments 
in 1926. 

Reserves of various classes were increased to 
the extent of $3,342,258. Income and accretions 
from sources other than underwriting included 
interest and- net rents, $1,972,857; increase in 
market values on bonds and stocks, $1,196,607; 
surplus paid in as premium on new stock issued, 
$750,000, and miscellaneous income, including 
profit and loss items, $225,051. The net result 
was an increase in the surplus of $2,493,225, 
bringing the surplus and undivided profits up to 
$12,153,143, and making the surplus as to pol- 
icyholders $19,653,143. 

The company has made a remarkable record, 
and it has well maintained its rate of progress 
from year to year. 


The growth of $7,346,504 in assets brings 
the res6urces of the company up to the huge 
sum of $59,800,723. The capital was increased 
by $1,500,000 last year, making it $7,500,000, 
and at the same time $750,000 was paid in as 
premium on the new stock. The surplus to 
policyholders is constituted as follows: Capital 
stock paid in, $7,500,000; surplus, $10,000,000; 
undivided profits, $2,153,143. The chief items 
among the company’s resources are bonds and 
stocks, $43,285,798 ; cash, $4,193,264; home office 
buildings, $1,575,008; New York office building, 
$1,029,056; Philadelphia office building, $325,- 
245; premiums in course of collection, $8,333,- 
636, and interest due and accrued, $527,725. 


The premium reserve is $17,840,132 and claim 
reserves aggregate $18,583,922. 

The company owns an imposing array of 
securities, including government bonds valued 
at $6,658,017; State, county and municipal bonds 
worth $9,153,895; railroad and equipment stocks 
to the market value of $8,849,887; public utility 


bonds carried at $8,067,017; miscellaneous 
bonds to the amount of $3,974,240; railroad 
stocks valued at $1,284,325; public utility stocks 
worth $791,125; bank, trust company and finan- 
cial company stocks carried at $2,143,096, and 
miscellaneous stocks appraised at $2,364,195. 

The United States Fidelity and Guaranty 
Company transacts practically all lines of surety 
and casualty insurance. During the past year 
the company was examined by the Insurance De- 
partment of Maryland, which added $692,934 to 
the surplus reported by the company as of De- 
cember 31, 1926. The examiner’s report stated 
that the company “is in sound financial condi- 
tion and its affairs are efficiently managed. Its 
business is steadily increasing and is being con- 
servatively underwritten. Its policyholders and 
payments are fairly dealt with and claims are 
paid promptly as soon as proper liability has 
been determined.” 

The company operates in all the States and 
territories of the United States with the excep- 
tion of Porto Rico and the Philippine Islands, 
and it also does business in Canada. 


Procress BY FivE-YEAR PeEriops 

Business was begun by the United States 
Fidelity and Guaranty Company August 1, 1896. 
It then had but $250,000 of capital, and in its 
first five months it wrote but $6752 of net pre- 
miums, closing the year 1896 with $281,421 of 
assets. During 1897 the net premiums written 
amounted to $75,811, and its resources increased 
to $887,613. Since 1897 the premium writings 
and the assets have increased rapidly, and the 
capital has also been augmented from time to 
time until now it is $7,500,000. The great prog- 
ress of the company during the last thirty years 
is well set forth in the following table of pre- 
miums and assets by quinquennial periods: 


Year Ending Dec. 31 Net Premiums Assets 
BOOTS. Sotins:d c cvredss $75,811 $887,613 
yt Se 1,515,913 2,952,868 
CO re 2,528,396 3,900,545 
Ls SRE e 5,444,760 7,250,489 
LS) Se re 14,390,158 16,032,117 
88 we ccasnnvus 26,559,962 35,808,175 
BSDR ss 6 os tude vba 40,856,098 59 800,723 


The United States Fidelity and Guaranty 
Company has won a fine reputation throughout 
the country by its equitable and pleasing busi- 
ness methods. It stands high among the casu- 
alty and surety companies of the United States, 
and its liberal success and the great esteem in 
which it is held by the people are the natural 
results of the wise and efficient administration 
of its affairs by the late John R. Bland, the 
company’s former president, and by his son, R. 
Howard Bland, the present president, who has 
continued to add to the company’s prestige dur- 
ing his incumbancy in office in the last six years. 


Tue Company’s OFFICIAL STAFF 
The official staff of the United States Fidelity 
and Guaranty Company, which embraces men 
who are exceptionally well qualified for their 
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respective duties, is made up as follows: Presi- 
dent, R. Howard Bland; vice-president, Edward 
W. Levering, Jr.; vice-president and secretary, 
W. W. Symington; vice-president and general 
counsel, J. Kemp: Bartlett; vice-president and 
treasurer, W. George Hynson; vice-president 
and assistant to president, Joseph W. Bristor; 
vice-presidents, Sidney Hall, Charles L. Phillips, 
M. Barratt Walker, James W. Cain, T. Har- 
ley Marshall, D. Z. Dunott, M. D., S. Blount 
Mason, Jr., W. A. Edgar, Joseph F. Matthai, 
C. J. Fitzpatrick, L. R. Sollenberger; comp- 
troller-auditor, G. Porter Houston; assistant 
secretaries, Charles C. Conlon, Sullivan Pitts, 
William B. Hill, John N. Richardson, Frank 
J. Maguire, Thos. P. Stran, Jr., Harry C. Me- 
Mechen, Glover C. Trenholm, William E. 
Moore, Charles G. Whyte, R. H. Mottu, Charles 
V. Hemsley; assistant treasurer and cashier, F. 
Irving Cooke; assistant auditors, Joseph W. 
Crook and Henry Patterson. 


STAGES MEMBERSHIP DRIVE 
International Claim Association Plans 100 
Per Cent Increase 

According to an announcement by President 
Louis L. Graham, the International Claim As- 
sociation plans to increase its membership total 
by 100 per cent during the coming year. A 
special drive for new members is being made 
under the direction of William A. Dennis, 
chairman of the membership committee and 
supervisor of claims for the Prudential Insur- 
ance Company of America, and all applications 
for membership should be sent direct to him. 

The International Claim Association has the 
reputation of being one of the largest and best 
insurance organizations in the country and its 
work is of the utmost importance to the com- 
panies because it deals most directly with those 
insurance men who meet the public at the cru- 
cial time, namely after a claim has arisen. The 
present drive for membership is expected to 
have good results and a prize will be given at 
the next meeting of the Association to reward 
the man who brings in the most new members. 


NEW CASUALTY CARRIER 
Essex Fidelity and Plate Glass Formed in 
Newark 

The Essex Fidelity and Plate Glass Com- 
pany of Newark is being organized and has 
already had its charter approved by the New 
Jersey Insurance Department. Frank Bock is 
president of the organization. 

The Essex Fidelity and Plate Glass will be 
the running mate of the Ajax Fire and the 
Essex Fire, both of which were formed during 
the past year by Lippman & Lowy, general 
agents. Mr. Bock is also president of both 
these companies. 

The capital of the new casualty carrier has 
been placed at $100,000 and the home office will 
be at 44 Clinton street, Newark. Incorporators 
of the venture are: Frank U. Bock, Harry P. 
Lowy, G. H. Weademan, James Rattray, Her- 
man Fenning, H. S. Puder, Richard E. Kohn, 
J. Paul Neuwirth, S. Heller and Mayer Kras- 
ner. For the present, the company expects to 
write plate glass business only and will cunfine 
itself to New Jersey. 
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SUECEATOR Ww PPly % Henry G. Rolston & ey i rn 76 80 McClure, Jones & Co., © ae 436 442 
Bid Offered Crtie © Sanat, N.Y. os cccccscccse 67 69 Henry G. Rolston & Co., N.Y...... 455 eee 
Alliance Fire serial Atkins & Co,,.N.¥ 70 7s Skthor Mtn a Go, N.Y 250 
Pe sR 761 ur Atkins Dig Be Eso we 9 010-0 ur Atkins Dig Me EB cocewercve 
Henry Be tet atin Y capreeae a Henry G. Rolston & Co., N.Y....... 70 75 Curtis & Sanger, N. Y.............. 250 

American Alliance *Home (ex div.) Henry G. Rolston & Co., N. Y...... 250 
Arthur Atkins & Co., N. Y.........- 670 v4 PRCRTIET OE COW ING Y okicsitececceee 580 590 Peoples National 
Curtis & Sanger, N. V........00008- 670 ee Contis Wr See NY oticissccccceds 580 590 Henry G. Rolston & Co., N. Y....... 58 61 
McKinley & ol ela Ae Rie 670 ee McClure, Jones & Co., N. Y.....++6. 580 590 Pacific Fire 
McClure Jones & “ee ee 670 680 Lewis & Co., Hartiord........cceee- 590 600 Henry G. Rolston & Co., N. Y..... 150 

American Equitable 4 Henry G. Rolston & Co., N. Y...... 585 590 Reliance Fire 
Henry G. Rolston & Co., N. Y...... 60 63 Hudson Cas, Ins. Co. Morley, Wood & Co., Phila........ 30 32 

American Phenix McKinley & Co., N.Y. C.......000% 11% 134% _~—s Security Ins. of New Haven (ex tights) 

W. W. Townsend & Co., N. Y....... 52 55 Hudson Cas, Ins. Co. Curtis & Sanger, N. V........scccee 123 130 

American Insurance Co. of Newark McKinley & Co., Ni VY... < ss0s:c00%0 1 McClure, Jones & Co., sy : OE st 125 130 
Arthur Atkins & Co., N. Y.......... 31144 32 Importers and Exporters Arthur Atkins & Co., N. Y.......... 123 129 
Miliken & Pell, Newark, 2 Se 31 32 Arthur Atkins & ne De cohevsdaes 109 112 Lewis & Co., Hestiogd Ske aceaaib aie. 6 123 129 
Curtis & Sanger, N. V...........20+ 31 32 Curtis & Sanger, N. V.....- 00.0000. 109 112 Security of New Haven (rights) 

McClure, Jones & Co. N. . ERE RATE 30 33 McClure, Jones & Co., N. ¥.. . woe 112 Arthur Atkins & Co., N. Y.......... 14 16 

American Salaman Independence Indemnity McClure, Jones & Co., N. Y......... 14 17 
Perez F. Huff & Co., Inc., N. Y..... : 76 Pores F, tut & Co, N.Y. ocivo0ees 350 360 St. Paul F. & M. ~~, Co. 

American Reserve Insurance Morley Wood & Co., Phila.......... 345 360 McKinley & Co.,N. Y..... euaereae 217 222 
Henry G. Rolston Foe <a 97 101 Independence Fire Ins. Co. McClure, Jones & Co., N.V........- 215 222 

American Sure Morley Wood & Co., Phila.......... 23 25 cask F, ee & Co., Inc., DCE <ah.60's 217 222 
Lewis & Co., , ne 335 345 Insurance Securities of gg! Orleans Stuyv. 

Bankers & Ship Pores F’, Hall & Co., N.Y. c csccnee 24 25 Tae Atkins Ca ITE oe kien cies - 295 305 
Seeinley & 0. NN. Yo <n as cccciesies 500 Curtis & Sener, WY 5 ee 24 25 McClure, Jones & Co., N. Y.-....... 295 305 
Arthur Atkins & oe ‘iS LES 500 Insurance Co. of North America Henry G. Rolston & Co., N. Y...... 295 305 

Bankers Indemnity (Newark) Morley Wood & Co., Phila,......... 88 90 Lewis & Co., Hartioed . Ben cs sua cae 295 305 
Miliken & Pell,  Aaouee og NJ es 20% 21% McClure, Jones & Co., N. Y......... 88 89 Transportation Insuran 

Henry G. Rolston & Co., fe at ae 2014 2114 Lewis & Co., Hartford.........sees. 88 90 Perez F. Huff & Co., Tne, ee ae 53 57 

Brooklyn Fire —— ry Life np adh ine ree et ones & Co., N. Y........- 53 56 

urtis & Samger, N. Y........ eeccece ode .G, 
a. aan Cn 8.9 Besos Oe - Lincoln Fire urtis & Sanger, N. Y...........00. 360 370 
Henry G. Rolston & oR ee 74 76 Peres 2, Tutt & Co, N.Y 5 cc cweoces 117 120 McClure, Jones & Co., N. Y......... 360 370 

Camden Fire Henry G. Rolston & Me Nv. ca shea 116 120 United States Casualty 
Arthur Atkins & Co., N. V.......+5+ 30 31 Lincoln Life Ins. Co. Arthur Atkins & Co., Y............ 510 530 
Perez F, Huff & Co., i Ss " ee 30 31 Perez F, Huff & Co., Inc., N. Y...... 115 120 U. S. Fire Ins. Co. 

McKinley & Co., N. Y.......eeeee- 30% 3931 Maryland Casualty Arthur Atkins & Co., N. ¥......... . 350 360 
Morley, Wood & Co., Phila........ oe 30 31 Lewis & Co., Hartford.............. 181 185 Perez F. Huff & Co., Inc., N. Y...... 350 360 
seme. H.¥.............. 30 31 Curtis & Sanger, N. Y.....---- cues. <a 185 Curtis & Sanger, N. V......0..0005. 350 360 
McClure, Jones & Co., N. Ys ee aaa a 30 31 Pores Ff, Hatta Co. IN. Y. so 660066 181 185 McClure, Jones & Co., N. Y......... 350 360 
Henry G. Rolston & Co., N.Y...... 30% 3144 McClure, Jones & pINe Vecccrccce 182 185 Wit 0: C0,, HOON. 0.0.6 6:0 cn0snces 350 360 

Caroli ne Merchants Fire Ins. Co. Universal Ins. Co. 

Perez F. Huff & Co., Inc., N. Y...... 70 74 Arthur Atkins & Co., N. Y.......... 320 335 Arthur Atkins & Co., N. Y¥.......... 83 86 
Arthur Atkins & Co., N. V.........+ 70 74 Metropolitan Casualty’ McClure, Jones & Co., N. Y.. os ae 85 
McClure, Jones & Co., ie aeaaee 70 75 Lewis & Co., se ooccece ee enias 80 83 United States Merchants & Shippers 

Commercial Cas. Ins. Curtis & Sanger, N 5 ere a 80 84 Perez F, Huff & Co., a i 420 430 
Curtis & Sanger, N. 2 ee 65 67 McClure, Jones & Co. <" Pisses 80 84 Arthur Atkins & Co., N. ¥.. 420 430 
Miliken & Pell, E Memadk, | 65 67 Perez F. Huff & OS Se ees 80 83 McClure, Jones & Co., N. Y.. 420 430 

Continental Ins. Co. Milwaukee oe a dage Curtis & Sanger, N. Y........00000- 420 430 
Lewis & Co., ee 82 85 Arthur Atkins & Co., ai a cis Asien 52 55 Victory Insurance Co. 

City of —, York Ins. Co. ee Le. re 53 55 Morley Wood & Co., Phila.. ane 30 32 
Sean F, Huff & Co., Inc., N. Y...... 670 680 Henry G. Rolston & oS. ee 53 56 Virginia F,. & M 
Arthur Atkins & Co., N. NY. LEED 660 680 Missouri State Life urtis & Sanger, N. Y........ dieses 140 150 
McClure, Jones & Co., N. Y......... 670 et Asthur Atkine & Go., N.Y... cece 85 88 Westchester Fire 

Constitution Ind. Ins. Co. Pater Fo, 7200 @ Goi, Ne Yo ecosc cece 85 88 Mewiniey & Co. N.Y oo6:6660 sissies 82 84 
Morley ‘Wood & Co., Phila.....:.... 33 National Liberty Curtis & Sanger, Re ocak Salanncasees 82 84 

G. Rolston & Co., N. Y...... 33 Henry G. Roiston WiCon Ne ccs. 207 211 McClure, Jones & Co., N. Y ware 82 84 

Be ~s ire, Newark National Surety Perez F. Huff & Co., Inc., N 82 84 
Milliken & Pell, Newark..........0+. 91 94 McKinley & Co., N.Y.....eseeeees 310 315 Arthur Atkins & Co., N. Y.. . 82 84 

Federal Insurance Lewis & Co., Sadott | Mow oa siecle < aun 315 320 Henry Rolston & Co., be a = 82 84 
Curtis & Sanger, N. Y............4. 1025 eee National Union 340 350 
Perez F. Huff & Co., (nN he ae 1000 1050 Curtis & Sanger, N. Y........ Riakereiate HARTFORD STOCKS 

Fidelity & Deposit McClure, Jones & Co., he’ Ga 340 350 Aetna Casualty and Surety (ex rights) 

Curtis & Sanger, N.¥.....- 2-200: 205 300 New Amsterdam Cas. Conning & Co., Hartford........... 920 940 
McClure, Jones & Co., N. Y......+-+ 290 =. 300 Curtis & Sanger, N. Y.......-+.+++. 75 77 Lewis & Co., Hartford............+- 1170 1190 
Fidelity and Casualt ae ie ats Ph nb “. a ay hd pi tathsleieiee ars sie 75% 76% Aetna Casualts and Sun Surety (rights) pe iat 
tkins & Co., N. Y....-ccee6 onnin ‘O MERION ces ciosccne . 
—_- Sanger, N. SEES 323 228 Arthur Atkins & Co., N. Y.......... 72 75 8 
— geet O Ga. N.Y 0000000 5 
dod & Co., Inc., ee - 223 230 
Fidelity Phenix 
mis & Co., Elattlord. ......2.ss00000 203 208 
rie Association of Philadelphia Ins Co of North America BANK & INSURANCE STOCKS 
Morley, Wood & Co., = cSeSbeineln 68 69 e ° 
McClure, Jones & Co., a Se ean 65 70 7 FOR INVESTMENT 
Henry J. Rolston & ag pe 6834 6934 Victo 
Firemen’s Insurance Co. sof peas” ry 
Arthur nyt ma i eer 4 5974 
McKinle 
Miliken & Pell, Newark, 58 i 5914 Reliance 
Curtis & Sanger, N.Y. ¥ 58'4 59 nee Soe Bankers Indem. Ins. Co. 
Henry G. Rolston & Co., N. V....... 5814 5944 ire Association (Newark) 
Perez — & Co., tac. I. Wiecesce 584% 5914 
ire ° 
— eee Tree 360 370 North River 
Krthor Attine & Co... soo S70 MORLEY, WOOD & CO. 
Perez F, Huff & Co., 'N. Pa 360 370 9 Westchester 
McClure, Jones & Co., N a 360 370 
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Aetna Insurance (Fire) 


Conning & Co., Hartford............ 875 890 
McKinley & Co., 1 SAR ere 880 890 
Curtis & Sanger, 2 ee ee 656 660 
Lewis & Co., Hartford... ......ss00¢ 640 660 
Henry G. Rolston & Co., N. Y...... 875 890 
Aetna Life Ins. Co. 
Curtis & Sanger, N. V...........0.. 765 775 
Conning & Co.,  Meattond en pa 870 880 
M wong Daly 1 ee ees 760 775 
Perez F, Huff rs Co., _ mM. 2. C.. 765 775 
Lewis & Co., Hartford.............. 750 760 
Henry G, Rolston & iy We <  sace 870 880 
Automobile Insurance 
Conning & Co., Hartford............ 405 415 
Lewis & Co., Hartford.............. 320 330 
Henry G. Rolston & CR | a eee 405 415 
Conn. General Life 
Conning & Co., Hartford............ 1875 1900 
Lewis & Co., Hartford CT eS ee 1700 1740 
Hartford Fire 
Conning & Co., Hartford............ 895 905 
Lewis & Co., Hartford.............. 695 725 
Curtis & Sanger, N. Y..........002. 690 700 
Hartford Steam Boiler 
Conning & Co., Hartford............ 850 a esa 
Lewis & Co., Hartford... .....0c000 795 810 
National Fire 
Conning & Co., Hartford............ 1115 1130 
Lewis & Co., Hartford.............. 740 860 
Henry G. Rolston & Co., N. Y...... 1115 1130 
Phoenix Insurance 
Conning & Co., Hartford............ 890 900 
Lewis & Co., Hartford. ts dg ateroceune 730 745 
McKinley & Co. RoR MES wire halla ene 895 905 
Henry G. h ondy- & Co, » as 890 900 
Travelers Insurance 
Conning & Co., Hartford............ 1730 1740 
Lewis & Co., Hartford..........0.. 1450 1470 
Henry G. Rolston & Co., N. Y....... 1730 1740 


NEW ENGLAND STOCKS 
American Investment Securities Co. 


Chas, A. Day & Co., Inc., Boston.... 16 18 
Boston Casualty : 
Chas. A. Der & Co., Inc., Boston.... 15 25 
Boston Insurance 
Chas. A. Day & Co., Inc., Boston.... 950 1030 
Lewis & Co., Hartford... ........... 950 1035 
Coges Fire Ins. Co. 
has. A. Day & Co., Inc., Boston: 
PEND so. cia vo sccdedieoecsconee 95 
a oo aici aed aig Vine no's aioe 285 
Columbian National Life Ins., Co. 
Chas. A. Day & Co., Inc. Boston.... 310 320 
Conveyancers itle Ins. Co. 
Chas. A. Day & Co., Inc.,Boston.... 100 
Mass, Bond & Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 610 625 
Mass, Title Ins., Pfd. 
Chas, A. Day & Co., Inc., Boston.... 25 35 
New England Fire 
Chas, A. Day & Co., Inc., Boston.... 58 62 


New Hampshire Fire 
Chas, A. Day & Co., Inc., Boston.... 420 430 
Old Colony Insurance 


Chas, A. Day & Co., Inc., Boston.... 275 
Providence-Washington 
Chas. A. Day & Co., Inc., Boston.... 740 750 


McClure, Jones & Co., a 740 750 
Springfield Fire and Marine (new) 

Chas. A. Day & Co., Inc., Boston.... 205 215 
Springfield F. & M. rights 


Chas A, Day & Co., Inc., Boston.... 25 28 
United Life and Accident Ins. Co. 

Chas, A. Day & Co., Inc., Boston.... 36 41 

tNew stock, 


Subscription Rights on Hudson Casualty 
Stock 

Frank J. Higgins, president of the Hudson 
Casualty Insurance Company, Jersey City, has 
sent a letter to those stockholders entitled ‘to 
subscribe for the new issue of capital stock, 
enclosing a warrant and warning them that the 
right to subscribe at $9 per share expires on 
February 15. The increase in capital from 
$500,000 to $1,000,000 has been approved by the 
New Jersey insurance commissioner. 


New York American’s Insurance Section 

The insurance section of the New York 
American, one of the Hearst newspapers, made 
its appearance this week and will be a Tuesday 
feature of that paper. It is edited by Samuel 
Lewis and the first issue contains articles by 
some of the best-known insurance officials, which 
discuss brokerage, compulsory automobile in- 
surance, fire losses, policyholders’ rights and 
other leading topics of the business. 


GREAT AMERICAN INDEMNITY HAD 
GOOD YEAR 
Net Increase in Surplus Totaled $1,796,600 
for 1927 

The 1927 financial statement of the Great 
American Indemnity Company, New York, is 
a most creditable one for that young but fast- 
progressing company. Assets have increased 
from $3,233,919 at the beginning of the year to 
$7,030,519—an increase of $3,796,600, of which 
$2,000,000 was contributed by stockholders, leav- 
ing a net increase for the year of $1,795,600. 
Similarly, the surplus to policyholders increased 
from $2,727,436 at the beginning of the year 
to $4,202,682 as of December 31, 1927. 

Here again the $2,000,000 contributed by 
stockholders must be taken into consideration; 
but it is significant to note that if this contribu- 
tion had not been made the company would have 
completed its first calendar year with a sur- 
plus to policyholders of $2,202,682, which, in 
itself, would have constituted an unusually 
strong guarantee to policyholders. Reserves for 
liabilities increased from $506,483 to $2,717,837 
to meet the statutory requirements upon the sub- 
stantially enlarged business of the year. In 
addition, the company has established a special 
voluntary contingent reserve of $110,000, a 
gesture which clearly demonstrate the conser- 
vative policy of the management. 

Net written premiums for the year were $3,- 
576,414—an increase over the preceding year 
during which the company was only partially 
active, of approximately $3,100,000. 


International Life Meeting 

W. F. Grantges, first vice-president and gen- 
eral manager of agencies, and J. B. Wood, 
director of education for the International Life 
Insurance Company of St. Louis, held a two- 
day meeting with representatives in Tennessee, 
Mississippi and Louisiana in Memphis, Tenn., 
on January 26-27. 

The increase of insurance in force of $41,- 
000,000 during 1927 and over the previous year 
was so satisfactory to officers of the company 
that an elaborate expansion program was 
arranged and predictions were made that last 
year’s increase will be exceeded this year. 

Field supervisors representating thirty-eight 
States in which the company transacts business 
recently completed a three-day meeting in St. 
Louis at which heads of the various departments 
and Roy C. Toombs, president of the company, 
made addresses. 


Testimonial Banquet to A. L. Whitmer 

Cuicaco, Int., January 30.—Public officials 
and business men of Chicago joined with the 
officers, directors and agents of the Chicago 
National Life Insurance Company here on Mon- 
day night in a testimonial banquet to A. L. 
Whitmer, founder and chairman of the board 
in commemoration of the record of the company 
in having $58,000,000 of insurance in force in 
six years. 

This is said to be a world record among life 
insurance companies for such a short period of 
time. The company began writing business in 
1922, and its increase in insurance in force in 
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six years is estimated at 949 per cent and the 
assets have gained 610 per cent. 

Robert H. Farrell, attorney for the Lincoln 
Park board, was toastmaster, and Edward R. 
Litsinger, chairman of the Cook county board 
of review, was the speaker. 


H. T. Martin Joins Illinois Bankers Life 
Association 

Cuicaco, I1z., January 30—Hugh T. Martin 
of Chicago, for ten years general counsel of 
the Illinois Life Insurance Company, has severed 
his connections with that company to become 
general counsel and director of the Illinois 
Bankers Life Association of Monmouth. He 
is planning to move to Monmouth to take an 
active part in the executive work of the com- 
pany. Mr. Martin succeeds Frank M. Hallam 
on the board. 

Other officers include re-election of William 
E. Woods, president; Dr. J. R. Ebersoles, vice- 
president and medical director; Robert M. 
Work, secretary and assistant general counsel ; 
Arthur T. Sawyer, assistant secretary and treas- 
urer. The annual report showed increase in 
assets of $650,000, and insurance in force of 
$107,083,072; new business for the year of 
$11,373,097 ; income totaling $2,380,044, and dis- 
bursements of $1,729,179. 


Constitution Indemnity Appoints Harold 
E. Cobb as Manager 
The Constitution Indemnity Company of 
Philadelphia has announced the opening of a 
Syracuse branch office, in the Gurney building, 
474 S. Salina street, as of January 25, with 
Harold E. Cobb as manager. 


Ives & Myrick Business 
Ives and Myrick, managers in New York for 
the Mutual Life Insurance Company, of New 
York, report that the paid-for business of that 
agency during 1927 was $38,096,000, of which 
$2,327,000 was on the term plan. The first year 
premiums amounted to $1,294,317. 











We recommend 
for investment 


Missouri State Life 
Independence Indemnity 


Write for Circular S-2 


Perez F. Huff Co., Inc. 
75 Maiden Lane 
New York City 


Phone, Beekman 6480 
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ly Premium plan. 


o.clL. ee 
Same Rates for Males and Females. 
Double Indemnity and Monthly Disability Income features for | 


Males and Females alike. 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., [ll., la., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


B. R. NUESKE, President 


The Com has its Home Office in its own building at 166 W. Jackson Bivd. running throu 
vo | Wells Street, right in the heart of Chicago’s Financial District. - 


Quincy an 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 
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ARE YOU KEEPING 
STEP WITH TIME? 


As a sub-agent you are probably making a good 
living. You are certainly learning the life insur- 
ance business. But with the coming of a new 
year, have you taken stock of yourself? Can you 
measure up to a bigger opportunity than you 
now have? 


Can You Handle a General Agency? 


If you can, our plan of operation will afford you 
opportunity to manage and own your own busi- 
ness, and build permanently for your future of 
financial and personal independence. 


Your communication will be treated with 
confidence 


IRA F. ARCHER 


Superintendent of Agencies 


LOUISIANA STATE LIFE 
INSURANCE COMPANY 
Shreveport, La. 





Throw Away the 
Old-Fashioned Card Index 


Life Insurance agents are 
too busy, too energetic, 
longer to put up with old- 
fashioned card index sys- 
tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be without the Life Insur- 
ance Register. 


Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the 
information needed to 
analyze your client’s life 
insurance, to answer his 
every question, can be se- 
cured in a moment. 


It is easy too, to keep tab of N 


the Birthday dates of your 
policyholders. 


The last word in life insur- 
ance records—at the lowest 
price! That is what we 
offer you, for the Life In- 
surance Register is priced 
at $7.25. Think of it—a 
loose - leaf, well - bound, 
stamped - in - gold, post 
binder, sheets for 450 ac- 
counts and the greatest 
system ever devised for 
keeping a real record of 
your life insurance busi- 
ness—for $7.25. You must 
see this Record to appre- 
ciate it—that’s why we are 
pates this opportunity 
te you. Usethe coupon 


Accurate ee a Co. 
NEW YORK CITY 














Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 


Gentlemen: You may send me literature describing the Life Insur- 
ance Register. 


Name 
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EDUCATIONAL SECTION { 
& For LIFE INSURANCE Agents » 
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Responsibilities of Companies and Agents 


as Outlined by John D. Sage 


a large two volume work on the subject 
of “Instalment Buying.” I did not imagine 
that so much could be written by an economist 
on this subject. Most of us who are preach- 
ing the gospel of thrift view with considerable 
concern the habit of discounting future earning 
ability by purchasing radio sets, automobiles, 
refrigerators, furniture and what not—some of 
which are luxuries and others necessities. The 
iniquity of it is that the article may be used up 
before the payments are completed, and if per- 
chance a man loses his position and cannot con- 
tinue to pay, there is no surrender yalue. He 
loses his automobile or radio and all that he 
has paid in. Moreover, he has used portions of 
his income which possibly should have been ap- 
plied to the payment of life insurance premiums. 
One of the New York daily papers contained 
an editorial a short time ago in which the story 
is told of a banker who was called upon for a 
loan of $250.00 by a man who was accompanied 
by his wife. He said he was a factory worker, 
with two children, and earned $50.00 weekly. 
The banker questioned him to see what security 
he could offer, and found that he owned his 
home. He inquired whether it was mortgaged 
and his reply was that it was-and that it would 
take him twelve years to pay out. He then in- 
quired about his other assets and found that he 
had an automobile and that was mortgaged and 
that it would take a year to complete his pay- 
ments. He then boasted that he had a piano 
and that was not paid for, and also a radio, a 
vacuum cleaner and an electric washing ma- 
chine, all of which were being paid for in in- 
stalments. The banker asked him whether that 
was all and he replied “yes,” but his wife in- 
terposed and reminded him that he was still 
paying .on his suit of clothes. He then admitted 
to the banker that he wanted the loan in order 
to meet his instalments. The banker showed 
him that all the instalments would use up his 
entire salary with the exception of $40 per 
month and told him what he needed to do was 
not to borrow, but to give up some of his 
luxuries. 

A comparison with life insurance, which is 
an instalment purchase, occurs to us at once. 
Here we have an asset which does not depre- 
ciate or wear out, but it grows continually, 
becoming more and more valuable. It may not 
be our duty as insurance men, and it may not 
be good policy in any event, to discourage all 
instalment buying, but we certainly can issue 
Warnings against going too far in this practice, 
especially when a man is not setting aside a 


| SAW on a banker’s desk a few days ago 











The article herewith is part of an ad- 
dress delivered recently by John D. Sage, 
president of the Union Central Life In- 
surance Company, before the agents of 
his company.—Eottor’s Note. 











proper amount of his income for life insurance. 
This is one duty to the public to which we can 
direct the attention of our friends and pros- 
pects. 

The idea of co-operation of the trust com- 
panies with the life insurance companies has 
gained rapid headway, and probably for the 
most part it has been a good thing. We owe 
it to the public and to our clients not to advise 
them to have their policies paid to beneficiaries 
through instalment settlement provisions of life 
insurance companies when it would be better 
for our clients to employ trust companies. Our 
duty to the public there is to handle each case 
conscientiously on its merits. 

In New York recently one of the large trust 
companies had made a selected list of agents 
of various companies who are regarded as 
capable of giving expert advice in adapting the 
services of trust companies in life insurance 
needs and is certifying them to the public. If 
our agents are properly looking into the future, 
they will see that they themselves are suffi- 
ciently well posted to render this expert ad- 
vice. The training of agents is being empha- 
sized more and more by farseeing company 
executives and the farseeing agent will fall in 
line readily. 

The first and greatest duty of a life insur- 
ance company to the public is its responsibility 
for absolute security and strength and ability 
to pay claims when due. All other questions are 
subservient to this. It is the recognition of this 
fact which has led the public itself through its 
legislative bodies to provide that life insurance 
companies may not invest in speculative securi- 
ties. The public does not tell us, however, how 
large our surplus should be. We must deter- 
mine for ourselves the proper factor of safety. 

Low cost and a fair contract come next. For 
many years the standard life insurance com- 
panies of long standing have competed honor- 
ably, some with lower cost to policyholders than 
others, but all of them considering safety first 
in choosing their investments and in determin- 
ing how large a surplus should be maintained. 
Some of the companies which years ago did not 
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- larger cities. 


male so favorable a showing in low cost are 
now in the front line. Whereas, years ago 
two or three companies were well ahead of the 
field, now a good many are almost neck to neck 
in the race; but the leaders, in establishing 
lower cost to policyholders, have not done so at 
the expense of safety or with loss of surplus, 
but by improving their investment earnings and 
lowering their death rates. No company has 
improved its record in dividends because of a 
popular demand, but only when in its duty to 
the public and to its policyholders and in the 
judgment of its directors it has deemed it a 
part of wisdom to do so. 


It has been said that the only continuously 
successful enterprise since the age of the pyra- 
mids is agriculture. The farmer has always 
come back and is coming back to-day. The 
farm loan investment policy of our company, 
established over fifty years ago, has proved 
itself from decade to decade. It has had a 
severe test during the last six or seven years, 
when it has been the farmers’ turn to suffer 
backsets. You will hear this morning from 
another officer very encouraging reports relative 
to the lands which we were obliged to take 
over in foreclosure and which have been and 
are being sold with remarkable advantageous 
results. 

Now just a few words about the responsibili- 
ties and opportunities of the agent. I wonder 
whether the agents here to-day and others real- 
ize to what extent in the minds of their friends 
and policyholders you yourselves are the life 
insurance companies? Especially is this true in 
a small town or city, but it also exists in the 
I, personally, have fire, accident, 
automobile and other insurance policies and yet 
I doubt whether I could correctly give you the 
names of the companies in which this insurance 
is placed. On the other hand, I can very quickly 
tell you the names of the Cincinnati gentlemen 
who have placed this insurance for me and in 
whom I have confidence. They to me are the 
companies. In every State represented here to- 
day are thousands of policyholders who never 
come to Cincinnati to investigate the Union 
Central, ‘but who trust in the company largely 
because they trust you. They say, The com- 


pany ‘must be a good one or John Smith would 
not be its agent here.” What a responsibility 
you have—a responsibility to choose a good 
company—to choose the right company ; after 
you have chosen your company, a responsibility 
to say the same things, to make the same state- 
ments, to give the same sound advice which 
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AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 
Office Building 


Fidelity and Surety Bonds Burglary Insurance 
Check Forgery and Alteration Insurance 
Plate Glass Insurance 





























Home Office Building 
Jefferson Standard 


LIFE INSURANCE CO. 


has some excellent 
territory open 


if Interested, Write 
JULIAN PRICE 


President 


OVER 
320 MILLIONS 
INSURANCE IN FORCE 





Greensboro, North Carolina 














COME TO 
SOUTHERN CALIFORNIA 


The land of prosperity and health. Unrivalled as 
an agricultural, industrial, home community, where 
industry is alive and living is a pleasure. 


Real Money for live wires with 


MOUNTAIN STATES 
LIFE INSURANCE COMPANY 


Hollywood, California 
William L. Vernon, President 


L. E. Hubbard R. N. Stevenson 
V. P. & General Counsel V. P. & Agency Mer. 




















SECONDJEDITION 


LIFE INSURANCE SIMPLY EXPLAINED 





By WILLIAM ALEXANDER 


Secretary of The Equitable Life Assurance Society 
of the U. S. 





Mr. Alexander has a nationwide reputation as a 
writer on Life Insurance, and speaks with author- 
ity. 

This, his latest book, will be useful to all classes 
of readers, and can be readily understodd even by 
those who}have had no previous knowledge of 
life insurance. . 

It clearly explains the prirciples on which all 
sound life insurance rests, an: describes the many 
important services that it renders to the public. 
It will have special value for those who are com- 
prised in the following categories: 


Business men who ought to have some accu- 
rate knowledge about this most important 
industry. 


Men and women who have capital for invest- 
ment. 


Managers who are responsible for the train- 
ing of soliciting agents. 


Agents who wish to give their important 
clients some idea of the scope and value of 
life insurance, and the many ways in 
which it can be utilized. 


Banks, trust companies, writers, economists 
and philanthropists. 


Professors and teachers who are in charge 
of insurance classes. wu 


Public and private schools throughout the 


United States. , 
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- CONTENTS 


I. A GENERAL SURVEY 
Il. FounpatTIon PRINCIPLES 
Ill. Tue Lire Insurance Company 
IV. Scope anp VALuE oF Lire INSURANCE 
V. Services RenNpERED By Lire INSURANCE 














[N. B. To enhance the value of this book for 
classroom use, Frank L. Jones, formerly State 
Superintendent of Public Instruction in Indiana, 
has prepared a series of LEssons (with appropri- 
ate QUESTIONS) based on this volume as a textbook.] 


PRICES IN QUANTITIES 


Single copy....... $ 1.00 250 copies at 85c. .$212.50 
50 copies at 90c.... 45.00 500 copies at 80c.. 400.00 


N. B. Further reductions on orders for books for 
the use of schools, colleges and other educational bodies. 
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TOE SPFECTAIOR 


Life Insurance 


Educational 








would be made or given in the home office of 
your company. 

Now a few words relative to the opportuni- 
ties of the agent in his dealings with the pub- 
lic. The agent acts in a dual capacity. Of 
course, he is in business to make his living and 
necessarily that must be always in his mind; 
but if he considers his job and nothing else, 
he is making a great mistake. He must re- 
gard himself as a missionary, doing educational 
work, which is for the good of the other fel- 
low, without regard to whether he may gain 
from it or not. There are a great many people 
in the world who in a way are missionaries— 
men and women who are doing work for the 
love of the work and with small compensation, 
but who are willing to accept the small com- 
pensation, inasmuch as they feel that they are 
performing a service to humanity. A college 
professor, for instance, is an idealist who per- 
forms very important work at small compensa- 
tion. The clergyman or missionary does like- 
wise and he derives the greatest satisfaction 
from working, not for himself, but for other 
people. It is said that the late Bishop Hartzell 
traveled more miles in Africa than Livingstone 
or Stanley, and he did it without hope of gain. 
The spiritual uplift which came to him showed 
in his face. Not long ago in a campaign for 
one of our hospitals, a society girl, who usually 
had lived merely for her own pleasure, was 
drawn into the campaign and worked very hard. 
She was heard to say, “My, what a spiritual kick 
I have gotten out of doing one-honest-to-God 
job!” The agent who follows his profession, 


An Opportunity 


To Have a General 
Agency of Your Own 











If you have ever been ambitious to 
have a business of your own, an 
opportunity to realize this ambition 
is before you now—A chance to get 
an old-fashioned General Agency 
contract with a Company that has 
demonstrated its ability to make a 
real showing in the insurance world, 

and yet, not so large that you can’t 
get close enough to it to feel the 

“heart-beats” of the institution! 


General Agenies Open at: 


Cleveland and Dayton, Ohio 
St. Louis, Missouri 


Those who qualify will have the super- 
vision and counsel of Home Office men 
who have been successful in field work; 
men who know the field man’s problems 
and can help solve them, If you think 
your training and experience qualifies 
you to handle such a position, write fully, 
stating qualifications. 


Mutual Trust 


LIFE INSURANCE COMPANY | 


EDWIN A. OLSON, President 
77 West Washington Street 
CHICAGO, ILLINOIS 
















CARL A. PETERSON, Vice President 





not merely for what he can get out of it, but 
for the real service he can render to others, 
gets a spiritual kick from it. Incidentally, the 
more earnest he is in serving others, the greater 
the confidence of the public will be in him, 
and the more he impresses his friends and 
clients that he is working for his own interest, 
the less confidence there will be in him. One 
grows as the other dimishes and vice versa. 


Heads Iowa Life Underwriters 

Des Mornes, Iowa, January 30.—J. H. Wil- 
son, agency manager of the Bankers Life Com- 
pany at Mason City, Iowa, was elected presi- 
dent of Iowa’s State Association of Life Un- 
derwriters when that organization held its an- 
nual meeting in Des Moines. Mr. Wilson had 
previously served one year as the association's 
vice-president. He heads an organization of 
459 members during 1928. Extensive plans are 
being made now for the educational work of 
the association. 





CAN YOU write Health and Accident 
Insurance? 


Do you want Large immediate earn- 
ings plus liberal renewals on your 
business? 


If so—We want you with us right now 
as a District or General Agenti 


Best protection to policyholders, low 
premiums, wide coverage, unexcelled 
service to all. 


Write 


Superintendent of Agencies 


INCOME GUARANTY COMPANY 
South Bend, Indiana 
Drawer 422 








The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought in by the 
greatest jury in the world—the American 
public. For seventy-six years the Mas- 
sachusetts Mutual has been building up | 
a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There is no better 
company to buy from and none better to 
represent in the Field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


More than a Billion and a Half 
of Insurance in Force 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$4,696,313.08 on Deposit with the 
F Indiana Insurance Department 


$567,115.17 Surplus Protection to 
Policyholders 


$45,000,000.00 


NEW STANDARD POLICIES, LOW: RATES, 
DISABILITY CLAUS OUBLE INDEM- 
NITY PROVISION ONTHEY INCOMB, 
GUARANTEED SETTLEMENTS. 


Insurance in Force 


STERRITORY OPEN I 
INDIANA, OHIO. ILLINOIS MICHIGAN, 
ARKANSAS, TENNESSEE, TEXAS, IOWA 
AND MLIRORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 

















North American 
National Life 
Insurance 


Co. 


Nashville, Tennessee 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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AnExceptional Sales Opportunity 











An Ideal We are licensed 
° in the following 
Policy twenty-five states and 
SPECIMEN RATE AT have top. contracts 
AGE 35 PER $1,000.00 available in many dis- 
‘ tricts. 
Alabama Kentucky 
$1 /* || & 
Carlifornia Nebraska 
Colorado New Mexico 
Georgia Oklahoma 
With Paid-Up and Ex- Idaho Penneylvania 
aunes ap ower _ inde Tennesees ” 
ues. Also Optional Cas owa exas 
Benefit at Age 70. _— wid “ 




















For full particulars address 





AGENCY DEPARTMENT 


National Life Association 


Home Office: Des Moines, lowa 




















SEVEN YEARS YOUNG 


Kansas’ Strongest 
Life Insurance Company 


SALESMEN WANTED 


i To sell something new in 
rect Mas) life insurance in Minne- 
Ritts il sota, Iowa, Nebraska, Mis- 
souri, Kansas, Arkansas, 
Oklahoma and Texas. 


eile 


Our New Home Office 
“Built Without Using a 
Dollar of Policyholders’ 
Money.” 


National Reserve Life Ins. Co. 


GEO. GODFREY MOORE, President 
Topeka, Kansas 




















Field Annuals 


Insurance Directories 


for 
*Greater New York 
{New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


©City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


LOUISVILLE, KY. 


>. 0. BOX 617 
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TAKING CHANCES 























Costs Money 


Owners of property take chances of loss, 
Leaving unprotected, hazards to one’s safety; 

pay more money defending law suits 
Than would be the cost of an Insurance 
POLICY, that pays claims for public liability. 
The Commonwealth Courier offers Agents a 


splendid coverage of this kind and one that 
proves easily sold. 


Commonwealth Casualty Co. 
(OLDEST PHILADELPHIA CASUALTY COMPANY) 
Philadelphia. 

H.C, STEWART —& W. COOK 
President Vice-Pres. & Gen"! Mgr. 
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President of National Park Bank States 
Views on Life Insurance 


An incident of American business romance 
was the meeting in the Penn Mutual Home Oj- 
fice last week of Charles S. McCain, president 
of the National Park Bank, of New York, and 
Hugh D. Hart, vice-president of the Penn Mu- 
tual. Three or four years ago Mr. McCain 
and Mr. Hart were friends in Little Rock. 
Mr. McCain, the president of a prominent bank, 
and Mr. Hart, general agent for the A®tna. 
Mr. Hart moved to New York, there to be a 
partner in what became the largest life agency 
in the city. Two years ago Mr. McCain re- 
moved to New York to become vice-president 
of one of its oldest banking institutions, and in 
October of last year was elected president. The 
two old Little Rock friends got together in the 
Quaker City last week for a luncheon visit, 
and the similarity of their ascension in the 
financial world was matter of comment. 


In an interview President McCain was asked 
to state his attitude toward life insurance and 
his judgment of the business outlook in 1928. As 
to life insurance he said he had always been a 
partisan. In his earlier years as a country 
banker in Arkansas he saw the use of it and 
constantly suggested it to his patrons. When 
he became a Little Rock bank president, and 
his transactions were in a wider range of busi- 
ness, he saw still more of the desirability of life 
insurance and continued to suggest it. And 
now, as president of the National Park Bank, 
life insurance is regarded as a strong factor 
in the granting of credit. 








30th Anniversary 
Marks Great 
Progress 


An exceptional list of new policies and 
features was added to the equipment 
of our agents in 1927—our 30th an- 
niversary year. Here are a few: 
Individual Rserve policies with non-for- 
feiture values, rates on American Men 
Table 
Juvenile policies, ages one day to 14 
years 
Adult rates extended to 65 years 
Quarterly premium rates 
Big Dollar policy, $1.00 a month all 
ages—one day to 59 years 
We are now entered in twenty states. 
Splendid open territory available, con- 
tracts liberal. Over $100,000,000 insur- 
ance; 65,000 policyholders; $6,500,000 
assets; nearly $10,000,000 in claims 
paid. 


Illinois Bankers 


Life Association 
MONMOUTH, ILLINOIS 




















in Trust. 


pany or bank trust department. 


Insurance in force $2,750,000,000 on 
over 6,250,000 policies, insuring over 
4,000,000 lives. If your policy bears the 
name John Hancock it is safe and 
secure in every way. 











JOHN HANCOCK SERIES = 


LIFE INSURANCE TRUSTS 


Is it a good thing for the proceeds of Life 
Insurance Policies to be handled In Trust? 


LIYE insurance companies and their agents are interested in the welfare of the Beneficiary, as 
well as the Insured during his life. Where arrangements have been made for the insurance to 
be paid in a lump sum, it is manifestly a good thing for the Beneficiary to have the money cared for 


Almost every lawyer, banker and business man knows of cases where insurance money left for 
wife and children has been dissipated. Do you want yours to take this route? 


One method is to have payments made by Annuities or Monthly Installments. Another satis- 
factory arrangement is to have the money go into Trust, administered through a reliable trust com- 


This subject is fully treated in the John Hancock book, entitled ‘“Estate Conservation and Life 
Insurance Trusts,” which will be sent on request. 
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The Silent Partner 


By’ Hersert P. BIcKLEYy 


and only two days left! 

It had taken Jud Benson seven 
months of hard, hard work to put that $204,- 
000 of paid business on his policy register and 
he had only two days left of the old year in 
which to bring the total up to $250,000 and 
qualify for the Quarter Million Dollar Club. 

That had been his objective when he first 
went into the field and somehow it had seemed 
much nearer then than it did now. 

He wrote his first application on the life 
of the first man he met in Edgehill, Jake 
Larkin, the taxi-driver, who drove him from 
the station, a man who for years had been a 
confirmed disbeliever in life insurance; but he 
had very little difficulty in closing him be- 
cause he had discovered that Jake was in sore 
need of life insurance and didn’t know it. 

Jud’s thoughts went back to that day when 
he arrived in Edgehill and he went over in his 
mind some of the arguments he had put for- 
ward to induce Jake to take that policy. They 
were good arguments; splendid, unanswerable 
arguments; arguments with a punch behind 
them. Why was it that sometimes these same 
arguments didn’t always seem to have the same 
force? Sometimes they lacked conviction and 
when this happened the application was never 
signed. 

Jud reflected upon these things and soon 
arrived at the conclusion that an argument can 
carry conviction only when there is conviction 
behind it. When he insured Jake he saw a 
definite need—a crying need for life insurance. 
He saw that it would be of inestimable value 
not only to Jake’s wife and family at his 
death, but to Jake himself during his lifetime. 

He wanted to help Jake. He was so sure 
that he had for sale what Jake wanted to buy, 
in fact what Jake had been looking for year, 
that he was fired with an enthusiasm which was 
absolutely irresistible. 


4 he hundred and four thousand dollars 
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In this, the fourth of the Jud Benson 
series, the author has used facts—the story 
is a true one and relates to a French- 
Canadian lad who is known to the author. 
More of these stories will appear from 
time to ime in Life Insurance Educa- 
tional Section of THe Specrator.— 
Epitor’s Nore, 











“Knowledge begets confidence” he read from 
one of those excessively personal circular let- 
ters which his manager had sent him as a 
gentle reminder that if he wanted to make the 
Quarter Million Club he had better pull up his 
socks. 

“Knowledge begets confidence.” 
again. 

“By golly that’s the answer,” he cried. “If 
you know why your prospect needs life insur- 


He read it 
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Established 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 
Consulting Actuaries 


Actuarial Service in all branches of Insurance =} for Pension 
Punds—Examinations and A tistical Serviee — 
Installatione—Companies joes managed er 
contract—Office Systems R Ae. 
counting and Auditing. 
75 Fulton Street 





tveorg 


New York 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








JAMES H. WASHBURN, F. A. I. A. 
BH CONSULTING ACTUARY 
LIFB ee ina Intermediate, Group, 
Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Advice on po Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
168 BROADWAY NEW YORK CITY 
Room 101 Memorial Bidg., Nashville, Tenn. 








HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Denver Des Moines 


Omaha 








GEORGE B. BUCK 
ACTUARY 


en in Employee’s 
ona Pension Funds 


28 SPRUCE ST. NEW YORK 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bldg, ATLANTA, GA, 





JAMES R. COTHRAN 
Consulting Actuary 


306 Candler Building 
ATLANTA, GA. 











JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 


Translations 














E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


H. J. WERDER 
Translations 
from English, German, French, Spanish, Italia 
soutch Danish and Norwegian into German a 
nglish. 
20 years insurance experience 
FIRE AND MARINE WORK 
80 MAIDEN LANE, ROOM 1801 JOHN 2484 
Ask for Rate Card 














T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg... OKLAHOMA CITY, OKLA. 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 








ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 





THE GERMAN OFFICES 1926 
LIFE TABLES 


An English edition of The German 
Offices 1926 Life Tables, prepared by 
the Association of German Life As- 
surance Companies, has been issued 
by the German Society for Insurance 
Science. The contents of the 1926 
Life Tables are shown by the follow- 
ing chapter headings: 

I. Introduction. . 

II. The Construction of New Mortality 

Tables by the Association of German 
Life Assurance Companies. 
III. Aggregate and Select Tables. Their 
Nature and Their Value in Practice. 
IV. Arrangement of the Tabulated Funoe- 
tions for the Final Life Tables. 
Vv. Exposed to Risk and Deaths for Every 
Entry Age and Duration. 
VI. The Aggregate Life Table. Elementary 
and Monetary Functions 4 Per Cent. 
VII. The Select Life Table. Elementary and 
Monetary Functions 4 Per Cent. 


The German Offices 1926 Life Tables 
may be obtained through The Specta- 
tor Company at $8 per copy. Actuar- 
ies and the actuarial departments of 
life insurance companies will doubtless 
desire to add this publication to their , 


insurance libraries. 2 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 











E. H. BURKE & COMPANY 
INSURANCE COUNSELORS AND ACTUARIES 
208-212 Old Colony Bullding 37 W. Van Buren Street 


Chicago, Iflinols 
Gus curcians one, cena Se Se Sie of actuated wath and 
insurance counsel. Annual 


Seas Spee ea hen eaten, 
books 
prh oe 2 forms constructed, ac- 











HENRY R. CORBETT 


ACTUARY 


Specialty—Pension Funds 
and Employee's Benefits. 


175 W. JACKSON BLVD. CHICAGO 











A NEW BOOK!! 


Liability of Automobile Users 


for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 

PRICES 
Single copy, 50 cents 


12 copies.... 4.80 50 copies. 16.25 
sa. . .. 638-100)" ..° eo 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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ance all you have to do is to show him and if 
he needs it badly enough he’ll buy it. The 
main thing is to find out why, in fact as many 
And that,” concluded Jud, 
now for 


whys’ as possible. 
“is one problem out of the way; 
somebody who can pay for $50,000.” 

Not many years ago there had come to Edge- 
hill a young man named Jonathan Beede, a 
farmer’s son whose ambitions had outgrown the 
old farm and who-upon the death of his father 
had sold the farm, come to Edgehill and bought 
a partnership in a general store. It was not 
long before circumstances and a particular apti- 
tude for business put him in control of the firm 
and he changed the name from Steve’s Gen- 
eral Store to Beede’s Department Store. 

The character of the business had changed 
with its name and since then Beede had enjoyed 
several years of remarkable prosperity. Beede 
in fact was considered one of the wealthy men 
of Edgehill. 

This was the unsuspecting individual upon 
whom Jud was staking his chances of making 
the Quarter Million Dollar Club—and it was a 
big chance he was taking. He did not go to 
see Beede the next day but spent the time in 


TWO 





finding out all he could about him, and he dis- 
covered many reasons why he needed life in- 
surance. 

Mr. Beede was a shrewd business man. He 
had not achieved his present success through 
putfing his money into the schemes of every 
passing salesman; there was a streak of selfish- 
ness in Mr. Beede, as there is in all of us; but 
worst of all he was suspicious, with that un- 
considered suspicion of the farmer for the 
man of the city. 

Jud worked hard that day. He gathered his 
information together, classified it and examined 
it inside and out, and finally, with infinite care 
and patience. he laid his plans. He rehearsed 
the arguments he would use, and before he went 


to bed he was satisfied with what he had ac- . 


complished. 

Early next day, the last day of the year 
on which it was possible for him to make the 
Quarter Million Club, Jud presented himself at 
the offices of Beede’s Department Store and 
asked to see the manager upon important busi- 
ness. 


It was not a busy day. The Christmas rush 


was over and Mr. Beede had just received a 


MEN 





We have two new terri- 
tories for two good men 
under real general 


agents 


contracts. 


Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 





statement of the record breaking sales of the 
previous week. He was feeling very well dis- 
posed towards his fellow men and when Jud 
was shown into his office he rose and greeted 
him with outstretched hand. 

“Well! well! Mr. Benson,” he breezed, “so 
you've come to see me at last. I’ve been won- 
dering what kept you away. Why didn’t you 
come before?” 

“To tell you the truth Mr. Beede, I didn’t 
know until yesterday that you needed me and 
naturally I felt rather reluctant to intrude with- 
out a very good reason for doing so.” Jud 
paused but the merchant gave him no help. He 
continued, “I understand that you are the pro- 
prietor and sole owner of this establishment, 
and that you and you alone are responsible for 
its recent growth and its present magnificent 
standing. Am I right, Mr. Beede?” 

“Practically speaking, yes!” replied Beede, 
who had at first retired behind a wall of silent 
reserve. He knew that Jud wanted to seil 
him something and he wasn’t going to buy un- 
less he was thoroughly sold. Although he was 
a hard man to do business with, he was, never- 
theless, one who could appreciate a clever bit 
of salesmanship as much as anybody. 

“Yes, Benson,” he _ repeated, 
speaking I am the works, why?” 

“Well, Mr. Beede, I came to suggest that 
you take a partner into your firm. A partner 


“practically 


” 





who 

Jud got no farther. 

“A partner?” shouted Beede rising and strik- 
ing the desk violently to add force to his words, 
“T don’t need a partner. What do I need a 
partner for? Haven’t I been running this 
business entirely by myself for the last eight 
years, and do you dare to come here and sug- 
gest to me that I need somebody to help me 
run my own business? Just what the devil do 
you mean?” 

“Please sit down, Mr. Beede; of course I 
meant no such thing as you suggest. I am in 
the life insurance business, as you know, and 
the partner I am suggesting is a silent part- 
ner. One who will have no say whatever in 
the management of your business. One with- 
out any voting power and one who will re- 
quire a very small percentage of the profits 
which are earned each year as his share. At 
the same time he will hold himself in readiness 
at all times to throw into your business a large 
amount of capital at a time of great stress 
which is bound to overtake your business sooner 
or later. 

“You are following me, Mr. Beede, are you 
not ?” 

Beede nodded. 

Jud, now thoroughly warmed up, put all he 
had into his final effort. 

“Not only will this silent partner help your 
business in the time of its greatest need, which 
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will be, as you know, when you, the power that 
directs it, are called away, but he will stand 
ready, after he has been in business with you 
for a few years, to lend you money on demand 
at a very reasonable rate of interest. 

“Your credit with the banks and the large 
wholesalers with whom you do business will 
be enormously strengthened through your asso- 
ciation with him, and in a thousand other wavs 
he can in his own quiet way be of inestimable 
value to you, your business and your home. 

“I do not need to tell you that I am talking 
about a life insurance policy with the Star 
Life, for I see that you get my meaning quite 
clearly. There will come a time Mr. Beede 
when your guiding hands will no longer hold 
the reins of this great business. You may he 
snatched away suddenly or you may live many 
years but when the time does come a substan- 
tial amount of ready money quickly available 
may be needed to preserve the fruite of a life- 
time of labor. 

“You love this business, Mr. Beede. It is 
your life’s work, and I know you love your 
wife and family too. I have seen you playing 
baseball with your boys. Won’t you take on 
this silent partner to guarantee that Bobby 
and Joe will get this business of yours when 
they grow up? 

“It is for you to say what interest this part- 
ner will have. Be it large or small, all he will 
require is about 2.4 per cent annually of his in- 
terest. If you allow him an interest of $100.- 
000.00 he will only want $2400.00 a year and 
whenever this great calamity occurs he will 
step into the breach with $100,000.00 cash. He 
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will then have done his work and he will re- 
tire.” 

“But suppose I don’t die until I am old and 
until the boys are well established in the busi- 
ness ?” 

“Then your silent partner will step out and 
pay the money to you personally. You can 
then hand your business over to your boys in 
your own lifetime without any encumbrances.” 

Jud stopped talking. He had no intention 
of going into the minute details of every clause 
in the policy contract or of pointing out the ad- 
vantages of the policies of the Star Life over 
all others. He came to tell Mr. Beede how life 
insurance could help him and why he should 
take it. He gave Beede credit for knowing 


something zoout insurance. Whether he did 
or not mattered little, for the implication was 
flattering and if he wanted to know further 
details he would ask. 

Beede was apparently thinking hard. He 
was not looking at Jud but was gazing out of 
his office window towards a big white house 
on the neighboring hillside. 

Presently he turned to Jud with a light of a 
great resolve in his eyes and held out his hand 
for the second time. 

“It’s a go Mr. Benson,” he said solemnly, 
“and I want to congratulate you. You are the 
first man that has ever talked to me about in- 
surance in a practical way, and in terms that 
synchronized with my own business.” 
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Life Insurance structure depends 
toa great extent on the efficiency of the 
field man, and if the field man is to 
achieve the best results, he must be 

upplied with the finest material and 
implements with which to build. 


Those which The Guardian provides 
for its field force are of proved value, 
evidence of which is to be found in the 
record of the Company’s progress and 
the individual success of its fieldmen. 
A connection with The Guardian may 
prove to you to be “the right place 
for the right man.”’ 





THE GUARDIAN LIFE INSURANCE 


COMPANY OF AMERICA 


Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 
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